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The Bomb 


Robert West 


SPEECH THE WEAPON used many people 


the attack upon the fortress ego, and use 
that same armament defend the fort. Speech 
can be, and often is, the instrumentality under- 
standing, sympathy and co-operative meeting 
minds; but frequently speech used bolster 
your trembling ego the expense mine. 

If, when leave the office the evening, say 
assistant, “Thanks for that very intelligent 
suggestion you gave this afternoon,” help his 
soul grow. later friend the train says 
“Well, certainly glad get out this 
dirty city country home,” knowing that 
cannot afford the luxury such establishment, 
supporting his ego tripod which one 
leg rests upon sensitive self. 

You can strengthen ego asking for in- 
formation what train take Times Square. 
you are courteous your question soul 
glows the response the implied compliment 
that some way better informed than you. 
Or, you could depress ego haughty and 
superior demand, “Hi, Mack, what train for 
Broadway and 42nd?” 


Most recognize these contrasting uses 
speech. But, there are others that are insidious- 
ego-motivated that are unaware their 
effects. You say your friend makes 
obvious show repeating the word “Febru- 
Your friend also comments upon the “un- 
couth” pronunciation mutual acquaintance, 
whose diction, you are painfully aware, not un- 
like yours. Your friend also uses many unusual 
words, and does with air that suggests 
that you don’t understand them you had better, 
the great horn spoon, not ask what they mean. 
ask would label you ignoramus. 


After you have been thus persecuted this so- 
called “friend”, you determine make yourself 
invulnerable his attacks. How? You read 
some popular magazine advertisement about 
wonderful book words, their meaning and pro- 
nunciation, the mastery which will put your ego 
unassailable tower. 

Shall you get No, was some such book 
where your “friend” got his ammunition. How, 
then, defend yourself? Studying the dictionary 
from cover cover? Impossible; or, least, im- 
practical! How, then, protect the ego? 

There are two defenses. 

study the words and pronunciations 
used those members your community who 
are using speech important professional, civic 
business functions. Listen the actor, teacher, 
preacher? Yes, don’t overlook the examples set 
your physician, your lawyer, your judge, your 
mayor, your receptionist, your nurse, your banker. 
the long run they set the style. comfort- 
able, follow it. This style spontaneous and nat- 
ural. The style your friend got out his book 
affected and artificial. 

This leads the next defense against the 
verbal attack your ego. Change your attitude 
toward it. acquaintance uses strange word 
unusual pronunciation, make one the 
three following adjustments your mental de- 
fense: (1) outsider. does not yet 
know our ways and our words. Or, (2) has 
very insecure ego and striving strengthen 
it. Or, (3) may have something there that 
can use for the better expression ideas; 
when get the opporunity, shall “look up.” 
you adopt one these thoughts, nothing that 
your acquaintance springs you can harm your 
soul one whit. 
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YoU FEEL NERVOUS when you speak before 
audience, you may assured that you are behav- 
ing normally. Between and percent be- 
ginning speakers report that stage-fright makes 
them feel uncomfortable. One study! indicates 
that high seventy-seven percent 


perienced speakers still have stage-fright when- 
ever they begin speak. The man, 
course, finds that this kind stage-fright disap- 
pears after has spoken for few minutes. But 
have seen, among inexperienced speakers, 
stage-fright almost universal. your mis- 


ib- 
ive 
cut 
versity 
rsity 


ery, you enjoy company, you may sure that 
there will company enough. 


Stage-fright not altogether harmful! During 
stage-fright, the sympathetic nervous system re- 
leases hormones such adrenalin, thyroxin and 
insulin. Blood sugar increases and respiration 
speeded. Such reactions seem make one “ready 
for action” increasing blood pressure, speeding 
the conductivity the nerves, making more food 
available for muscles and nerves, causing more 
rapid removal poisons from the blood, increas- 
ing the flow blood, and increasing 
Stage-fright shakes the coals the human 
furnace, adds more fuel and opens the draft 
that the fire can roar. mild degrees this reaction 
makes possible for the speaker think more 
rapidly, explode more energy communication, 
and speak with greater intensity. 

Because this reaction, many speakers report 
that they can think more rapidly front 
audience than they can the less stimulating 
comfort the arm chair. The presence 
audience, fact, seems actually stimulate the 
memory.* Some speakers will neither outline nor 
compose the parts the speech they wish 


make most dramatic until they stand before their 


audience where mild case stage-fright will 
stimulate thinking. Far more pitiable than the 
speaker with stage-fright who not excited 
the prospect giving speech. For him can 


little. 


There is, course, that degree stage-fright 
which found almost universally 
ning speakers that strong that destroys 
thought and poise. This degree stage-fright, 


however, can greatly reduced the student 
puts forth the effort. speaker may then partici- 


pate interviews and discussion and give speech- 
with confidence. Let us, therefore, try under- 
stand the psychological basis stage-fright, and 


from that understanding learn effective methods 


developing confidence. 


STAGE-F RIGHT: CONFLICT 
One the most important causes anxiety 
and fear wherever they exist conflict. conflict 


situation one which the individual wishes 


two more things the same time, but 


performs one the desired actions, must give 
the others. Conflict prevalent all our lives. 
The student who wishes make good grades, but 


who has work his way through school con- 
flict over how much time spend each en- 
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deavor. The man who wishes marry, but who 
unable support wife conflict. The boy 
who told out and play, but not get 
that builds status among his peers, will get 
dirty, but will also get spanking. that 
conflicts are part the everyday existence 
us. 

The frequency conflicts, however, does not 
keep them from being one the principal causes 
human Many psychological maladjust- 
ments spring from unintelligent reaction 
conflict. The Casper Milquetoasts who cannot face 
life have made maladaptive reaction con- 
flict. has the soldier who returns from war, but 
who cannot settle down and work for his ambi- 
tions. The man who must drink himself into som- 
nolence ease his tension reacting poorly 
conflict. And the supreme example all 
the catatonic patient the psychopathic ward 
who sits all day the corner, oblivious and un- 
moved the world about him. 

contrast, appears that the resolution 
conflicts major prerequisite happiness:5 

.The happy man the man whose con- 
flicts are minimum depth, frequency 


and intensity. can face outward, and 


meet with zeal and adequacy the situations 
that each day presents. lives, result 
the intelligent way meets conflicts, 
vigorous life packed with interests and 


generally from almost any standard 


successful. able give himself 
fully whatever task undertakes, 
enjoys what undertakes and stimu- 
lated his task greater activity and 


increased pleasure living. 


Certainly conflict the cause much discom- 
fort the speech situation. the platform the 
speaker faces true conflict siuation. The speaker 
trying speak well enough persuade his 


ing spectacle himself. the same time, 
figuratively running away from the scene. may 
saying, want audience accept these 
but the next minute just apt 


saying himself, “Gosh, wish this were over. 


Such person conflict. This conflict 
major cause his tension and his stage-fright. 


How can speaker lessen the severity con- 
flict? Let recall the medieval donkey who starv- 


death between two stacks hay because 
could not decide which eat order 
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prevent starvation, all needed was 
move toward either stack hay and eat it. 
put more ponderous, but more useful words, 
all the donkey would have had would have 
been strengthen one desire and weaken the 
other. This the basic method for removing con- 
the process reinforcing some desires 
and weakening others that the anxiety patient 
has failed skillfully and that the stage- 
frightened young speaker has not learned 
do. 
PREPARATION 

The speaker who must speak, but who knows 
that his speech poorly prepared, uninteresting, 
inaccurate, unclear almost certain put 
situation conflict that will result con- 
siderable stage-fright. Obviously, one would 
void threat his ego and wishes 
thought well his audience, must have 
prepared well enough have something of- 
fer them. speaker can help but feel insecure 
when has not carefully thought through the 
problems inherent his subject, when 


brings his audience something that they al- 
ready know well he. will also feel in- 


secure when has failed put his ideas such 


way that the audience can grasp them with 


ease. will feel insecure has failed prac- 
tice his speech well enough reasonably se- 
cure his wording and delivery. 


one feels that his own speech not worth 


listening to, there will almost certainly threat 


the ego which will result stage-fright such 
that amount other adjustments will suffice 
control it. But the speaker feels knows 


his subject better than any one the room, that 
constructed clear and interesting speech 


worthwhile subject, far more apt want 
speak. Preparation, essence, clearly increases 
the desire speak and cuts down the fear 
speaking. such, preparation one method 


controlling conflict. The speaker who fails pre- 


pare hardly deserves feel confident. 
The problem resolving conflict has been 
stated the problem reinforcing one desire 


and nullifying the other, Let look tech- 
nique for nullifying desire. One such technique 


the conflict deep seated, the subject would 


well consult the expert opinion psychiatrist. 
case should the novice try “treat” the conflict 
another. Facility diagnosis and prescription 


treatment requires long preparation and broad ex- 


disassociation. Disassociation may defined 
vated selected stimulus. the stereotype 
the rich man who Sunday attends church, con- 
tributes generously, sings loudly, and prays in- 
tently, but who during the other six days spends 
his energies making money with lack scruple 
good church supporter; the events the week 
are forgotten, and shields himself from the 
stimuli profit and loss. 

All use the technique disassociation. 
The college student who knows should study, 
but who decides movie instead, has 
probably disassociated himself from his studies. 
does not disassociate, and still responds 
the stimulus the coming examination, will 
not enjoy the movie. The writer once owned air- 
plane and wanted take certain young lady 
for flight. The young lady was most reluctant 
get farther off the ground than she could skip- 


ping rope. But the author decided try force 
her disassociate. Her problem was that instead 
concentrating the joy flying, she would 


look out the window and imagine how the plane 


would look the left wing blew off. order 


overcome this bad attitude, the writer decided 
that would take her for short cross-country 
hop and make her the navigating. After some 


instruction map reading, took off. time 
during the flight did the young lady become 


frightened—she was too busy reading the maps 
and directing the pilot concentrate more 
dire matters. Disassociation therefore is, figur- 


atively, the process not letting the right hand 
know what the left hand does. 


The difficulty the young lady was that she 
attended the wrong stimuli. When one allows 
oneself contemplate fear-producing stimuli, 


one becomes more fearful. fact, large ex- 


tent, all are the product the type 


stimuli which respond. your speak- 
ing you can actually develop 
fright concentrating undesirable 


before you speak, you concentrate 


such stimuli your limitations speaker and 


the “terrifying” events that might befall you, you 
are actually building the fear speaking and 
almost nullifying the desire speak. This reac- 
tion the opposite from that you wish build. 


What you must keep your attention and 
thoughts off those matters that might upset you. 


get 
that 
but 
som- 
rt 


fright before you speak contemplating the kind 
blithering idiot you will probably make your- 
self when you arrive the platform. use dis- 
association simply force yourself not con- 


template such thoughts. The human being, how- 
ever, has only one way “not” doing something 


psychologically. can only “not think some- 


thing” forces himself think something 
else. You can only “not” think about how the plane 
would look crash dive thinking about the 
course the plane taking, the air speed, the 


ground speed, the compass deviations, the scene- 


ry, etc. Therefore, use disassociation effectively, 
one must concentrate other matters. 

Here are some suggestions: while you are the 
classroom instead considering your “plight,” fill 


your mind intently with listening the speakers 


who precede you. Try get mental outline 
their speeches your head. may help take your 
thoughts off yourself you take notes their 


speeches. Listening carefully these speakers has 


added advantage. Besides enabling you dis- 


associate, you may able capitalize some- 
thing these speakers have said. Furthermore, the 
speeches might interesting worthwhile 


their own right. 


the other hand, you are seated the 


platform and the audience strange one, you 
may keep your mind off yourself trying 
analyze the audience. Ask yourself: 


How large the audience? Does the 


audience consist mostly men wo- 
men? From their appearance, what state- 
ments could you make their appear- 
ance, what statements could you make 


their socio-economic status? What seems 


their age group? Who are the most 
friendly ones? the oldest? the best look- 
ing? etc. 
These questions not only keep you from attend- 
ing the wrong stimuli, but also will help you 


adapt your speech the audience. 

you find the above suggestion for disassocia- 
tion difficult execute, you might use the advice 
one person for what worth: claims 


that his method, besides aiding disassociation, 


gives the speaker feeling superiority. His 
method look the audience and imagine 
what they would look like they were all seated 


before you—in their underwear! 
You can readily see how the technique dis- 
association may resolve conflict greatly reduc- 
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ing the fear speaking. Let turn our attention 
now more positive approach the problem 


conflict the platform. Whereas disassociation 


helps keep the speaker’s attention off stimuli that 
would undermine his confidence, does little 
build positive attitudes that would increase his 
poise and desire speak. Such attitudes, how- 


ever, may built auto-suggestion. 


gestion may defined the technique 


persuasion. Just you can persuaded be- 
lieve something someone else, can you often 
persuade yourself believe something tell- 


ing yourself so. 


student the once made successful 
use auto-suggestion resolve conflict had 
developed the study language. The boy 
disliked the language intensely that found 
virtually impossible bring himself grips 
with it. One reason disliked the language was 
that kept thinking himself such terms 
these: never did like study languages. How 


can anyone expected study this material 
diligently? Bah—I think movie.” The 


student had, course, auto-suggestion, re- 
inforced the tendency get away from study. 


Soon, failure became imminent. that point the 


student decided try use auto-suggestion 


help himself. decided that would even lie 
himself about the matter. One evening sat 
down his desk and thought follows: “Probab- 


the study the language not 


ing contemplation studying it. 


simply began, would probably find that could 
stick with it.” (Note that was beginning in- 
crease the desire study already focusing his 


attention certain ideas.) “In fact, really 
want study this language.” (He knew this was 
not exactly truth, but said any way.) 


sides, there are good movies town. 
there absolutely nothing had rather than 


lick this problem.” this point 
knew was beginning believe himself! Ex- 
perimental psychologists have found 
results fraudulent auto-suggested motivation 
are hardly distinguishable from real motivation. 
Strong motivation among the most important 


qualities that rapid learners have, yet such simu- 
lated desire developed above can give one 
the advantages the real thing! 


measure, all are the product what 
say about ourselves ourselves. The man who 
habitually thinks himself negative terms 
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has increased the number forces that push him 
undesirable direction. This not all 


say that can remake our personalities using 
Emile Coue’s method standing front 
mirror and saying positive tones, “Day day 
every way, getting better and better.” 
fact, auto-suggestion has frequently been exploited 


mysterious force and cure-all. neither. 


Its usefulness clearly limited those situations 
which need slight boost push send 
the right direction. Let see how can 


applied directly the control stage-fright. 


There are number situations from which 


the speaker can draw ideas that will help him 
build attitudes that increase his confidence. These 
ideas stem from the relationships between (1) 


the speaker, (2) the speech, (3) the audience and 


(4) the occasion. order discover these ideas, 


the speaker should begin asking himself questions 
that will bring out the speaker-speech-audience- 
occasion relationships. may ask himself such 


questions the following: 


Why interested this subject? 
What aspects this subject affect 
life? what way the subject related 


needs? experience study, es- 
pecially qualified discuss this subject? 
Why should the audience interested 


this subject? what ways related 


their material, psychological spiritual 


well-being? what way should ideas 
affect the attitudes and behavior the 
audience? What members the audi- 


ence especially need this speech? Why? 


Are the ideas speech essentially 


sound? Are there times the past when 
these ideas might have performed very 
useful service? these ideas are accept- 


ed, what will the course the future 


for the members the audience? this 


opportunity have the only one may 
ever have express these ideas this 
audience? this occasion particularly 


time express these ideas? 


Focusing one’s attention answers ques- 


tions like the above will help the speaker develop 
the kind attitude that will make him want 
speak. develops these ideas seriously and 


thoroughly, will not only have cut the fear 


speaking and increased the desire speak, 
will have attained deeper understanding 


the importance and value his speech. More- 
over, will develop the kind mental attitude 


which itself will carry audience long way. 
will have, result this attitude, the di- 
rectness, variety, vitality, intensity and poise that 
speaker needs. will have developed, through 


deeper understanding the speech relation 


himself, the audience and the occasion, many 
the techniques delivery! 

Needless say, the speaker who cannot answer 
least some these questions such way 
provide helpful ideas for auto-suggestions has 


chosen his subject poorly has not caught the 
significance what doing. person does 
not choose subject worth for his audience, 
will more difficult for him give speech that 


will help him build Frequently, how- 


ever, beginning speaker will fail grasp the 
importance his subject and therefore fail 
become fired his cause. miss the power 
that can derived from important idea 


relegate oneself the realm mediocrity. The 


power great idea, fully understood, the 
source strength that gave, even when faced 
death, confidence men like Socrates, Jesus, 


Bruno and host others. Great ideas have in- 
spired whole peoples confidence even during 


times danger and deprivation. Those possessed 
great idea not fear. Hunger, pain, persecu- 
tion, death and torture did not daunt some among 


the early Christians, Huguenots and many 
those persecuted the Nazis and the Com- 


munists. the perception great truth can 
much alleviate the tortures visited upon 
these people, not too much expect that 


when the speaker grasps such truth, will re- 


duce his weakness-in-the-knees feeling the 
occasion short speech. 

Once the speaker has located few significant 
ideas from the above and similar questions, 
should, early his preparation, begin developing 


mental attitude around them. must keep the 
ideas before him constantly repeating, sup- 
porting, elaborating and dramatizing them him- 
self. order assure himself the proper men- 


tal attitudes, the beginner should especially 


certain use these attitudes during his practice 
sessions. should try attain the proper at- 
titudes through auto-suggestion each time 
practices the speech. this way, will form the 


habit exploring the speech situation fully, 


grasping its importance and implications, recon- 
ciling possible conflict, and developing the kind 
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attitudes that lead the speaker dignity and 
power. The process developing such auto-sug- 


gestions itself difficult one, but one 
that offers the speaker much that will make him 
more confident and more persuasive. speaker 
neglects this technique his peril. 


The challenge conflict is, therefore, chal- 


lenge given one keep his mind bigger things 
than himself. challenge that calls one de- 
vote himself great cause; calls him de- 


vote himself people. One never too young 


nor too old respond the call these great 


forces. And when one does, not only gains con- 
fidence, but becomes man worthy the time 
audience, and even more—he becomes man 


who can live the life full-blooded and intelli- 
gent human being. 


FORMATION 
far stage-fright concerned, have seen 


that the basic techniques for reconciling conflicts 


are preparation, disassociation and auto-sugges- 


tion. addition, person often reacts with 
anxiety fear those situations which com- 
plex series uncustomary acts required. New 


situations are really multi-conflict situations. Re- 
member the first time you drove automobile? 
was necessary for you operate the steering 
wheel, accelerator, brake, and possibly the gear 
shift and clutch pedals coordination with what 
you saw through the wind-shield. Since you had 


ready reactions for doing this, you were not 
quite sure what do. result this com- 
plex series acts, you probably experienced 


case anxiety similar stage-fright. The situa- 
tion you was complex and required all your 


mental attention. You may even have asked who- 
ever was with you not disturb you talking 


while you performed some particular “diffi- 
cult” new reaction turning backing. But 
notice what happened you became more prac- 
ticed! You could slow down, speed up, drive 
around corners easily and the same time carry 
conversation, smoke cigarette and listen 
the radio! The situation, although seemingly more 


complex, longer could arouse anxiety because 
you had habituated number responses that 


could meet the situations with which you were 
confronted. 

Thus complex series acts was, psychologi- 
cally least, simplified making these acts 
habitual. Habits, course, tend independ- 
ent one’s attention. The phenomenon reduc- 
ing complex acts habits order make them 
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relatively independent one’s attention applied 
many fields. The good football player must have 


habituated hundreds coordinated acts order 
play with ease and free focus the 
activities his teammates and opponents. Basic 
training the services attempt fix certain 
habitual reactions that the combatant will re. 


spond automatically and, greater extent, 
without fear. One may nervous his first 
formal banquet lest pick the wrong spoon 
and eat the wrong item with the wrong time, 
Practice, however, insures confidence such 


fairs because the complexity the situation 


skills. 


Public speaking is, for the beginner, complex 


situation. The beginner must walk the platform 
with dignity, stand ease, remember look 
his audience, respond his ideas and reflect his 


response ideas his voice and body. will 
not yet have formed habits direct his voice and 


body automatically. For him, this situation 
complex and therefore responds with fear and 
anxiety. Whenever anxiety fear has risen from 


this perception complexity, the only possible 
way dealing with practice enough 
that all the complex techniques speech will be- 
some habitual. The student must habituate his 
posture, reflection communicative attitude, 
and responsiveness his voice practice prior 
the final delivery the speech. Unless has 
fixed these techniques, cannot help but respond 
with considerable anxiety. 

general, the speech course will tend reduce 


the amount stage-fright person One 
reason for this reduction obvious. During the 
experience speaking frequently before audi- 


ences, the speaker has already begun habituate 
certain techniques and may spend his mental at- 
tention thinking about and his 
audience and ideas. But the student wishes 
achieve confidence and poise quickly, must 
work actively habituate the techniques 
speaking that may use his attention for more 
important things. 


UNFORTUNATE PREVIOUS EXPERIENCES 


Often student has had unfortunate 
perience that may have predisposed him react 
all audience situations with stage-fright. Con- 
sider the following case: 

One day the class had been instructed 
memorize poem for usual 
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there were few who had not done so. 


was not one them, but when stood 


before the class was unable utter any 
words except, question- 
ed, assured the teacher that had 
memorized the poem. She kept stand- 


ing before the class while she reviewed 


the fact that certain member the 
class had failed prepare the lesson and 
that says that ready. She then 


suggested that the class say the poem 
with me, which they did while re- 


mained speechless, but still 
The student who has had experience with 
platform speaking that was unfortunate should 


immediately take the following steps: 
should attempt recall the ex- 


perience fully. The recalling process 
may bit painful but repress the 
experience apt make far more 


harmful. 
should immediately discuss the ex- 


perience with his instructor. The mere 
act talking the problem over with 


some understanding person will help 


him; moreover, the instructor will ap- 


preciate being aware those persons 
that may have special problem. 
should work hard possible 


order feel the reassuring power 


success. Early success will help one 
nullify the effects past failures. 
have suggested methods combating many 


the causes stage-fright. general, these tech- 


niques should sufficient enable the speaker 
overcome normal stage-fright and enable the 
inexperienced speaker proceed with relative 
calm. If, however, the speaker faced with in- 
tense case stage-fright, which 
throughout the speech, and experiences 
speaking that have been reasonably successful 
not seem help the student dispel the anxiety, 
may that the person needs expert guidance. 
There evidence show that persons with deep- 
seated conflicts and feelings inferiority tend 


continue through speech course without suffi- 
cient reduction 


Lo 


general, the problem overcoming stage- 


fright invitation—an invitation become 
better person. The problem stage-fright invites 


one dedicate one’s self cause that reaches 
out beyond his own mean self; calls one 


analyze carefully the problems one faces and the 


audience before whom these problems will con- 


fronted. calls one work hard develop skill. 
calls all,to set one’s mind the high- 
est, the most significant, and the most worthwhile 


kinds thoughts. calls one, best all, bury 


selfish and egocentric thoughts and fix attention 


outside oneself the highest thoughts man 
can think. And one answers this call, walks 
the path trod those alone whom can 


said that they deserve speak others. 


What the explanation for the longevity stage-fright 


probably differs with the individual, but pos- 
sible that the speaker who suffers unduly transfer- 


ring the audience situation anxiety from some 
other problem which remains repressed. One may 
disturbed some serious adjustment problem and 
the fear stated may remain unreduced set off 
other unrelated perplexities. (See Shaffer, 
The Psychology Adjustment, 226.) 

the speaker seems have persistent and abnormal 
amount stage-fright, may well consider con- 
sulting professional psychologist for counseling. Since 
his stage-fright probably caused something other 
than the situation, will him little good 
give successful speeches habituate the techniques 
speech reconcile the elements conflict in- 
ceive the maximum profit from his study speech, 


must receive expert guidance remove the basic 
causes his problem and receive treatment. 
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Joe McCarthy, Brief-Case Demagogue 


Barnet Baskerville 


Fesruary 1950, the junior Senator from 
Wisconsin, Mr. McCarthy, startled the Women’s 
Republican Club Wheeling, West Virginia, with 
the charge that large number Communist 
Party members was shaping foreign policy the 
State Department with the knowledge and con- 
sent the Secretary State. Within few hours 
all America had heard the shocking news. 

well recall the emotional climate the 
nation the time McCarthy delivered this speech 
that was start him the way fame. Only 
few months before, Russia had exploded atom- 
bomb. China had recently fallen Commun- 
ism. Eleven Communist ring-leaders had been 
convicted New York. Atom-spy Klaus Fuchs had 


just been placed under arrest. Alger Hiss, trusted 
confidant high government officials, had been 
convicted. The American people were justifiably 
confused and fearful. Instead reducing the con- 
fusion, McCarthy, with his blanket charges 
treachery, compounded it. Instead attempting 
objectively assess the danger and direct the 
fear into constructive channels, increased fear 
panic proportions creating the impression 
that Washington was overrun with spies and trait- 
ors, that the nation had been monstrously betray- 
its leaders and might any time 
betrayed again. 
AFTER WHEELING 

The months following the Wheeling speech 
were busy ones for Senator McCarthy, who was 
given unlimited opportunity amplify his thesis 
public meetings, the radio, and the Senate 
chamber. March 30, soberly announced 
the Senate the United States that the Far 
Eastern Division the State Department and the 
Voice America were “almost completely con- 
trolled and dominated individuals who are 
loyal the ideals and designs commu- 
nism than those the free, God-fearing half 
the May told the Sons the 


American Revolution Atlantic City his un- 


pleasant boyhood experiences 


mother’s chicken yard skunks. much more 
dangerous and smellier breed skunk now 
being dug out Washington,” McCarthy assert- 


ed, and went tell “conspiracy con- 
ceived the dark, hidden corridors communis- 


tic treachery. revealed the Young 
Republicans Chicago that the committee ap- 
pointed the Senate investigate his charges 
was preparing whitewash from 
justified what repeatedly referred his 
“bare-knuckle fight” the ground that skunks 
and traitors could not handled with kid gloves, 
“The depth that the festering rot had eaten made 
necessary cut painfully deep” 
with bare knuckles), but the Senator expressed 
faith that the American people could stand the 
pain that the nation might cleansed the 
cancerous growth.* Throughout the summer and 
fall 1950 McCarthy continued denounce 
the “Hiss-Acheson-Jessup-Lattimore-Vincent plan 
turn all Asia over the 
August told Milwaukee audience that Am- 
erican boys were dying Korea because high 
government officials “are more loyal Commu- 
nism than the Western And 
month later before Maryland Republican Rally 


denounced State Department officials “whose 
shadows will long hover like vultures over the 


corpse China and the corpse Poland—men 
actions today are ripping the very back- 

The basic argument which 
charges are part uncomplicated any sub- 
tleties and has been trumpeted essentially the 


same form, though with varying embellishment, 
from one end the land the other. The argu- 
ment this: The Communists seek conquest 


China, then Asia, then America. They have made 
alarming progress achieving their goal. This 
progress due, not their superior strength, but 
the treachery American leaders. These trai- 
tors can exposed facts. McCarthy has the 
facts knows where they can obtained. 


determined make them public despite tre- 
mendous attempt discredit him smears, 
persecution, lies, and white wash. Those who 


hamper his crusade who criticize his methods 
reveal themselves Communists “Communist 
thinkers.” 


More than four years have passed since the 
dramatic announcement Wheeling. convine- 


ing evidence has yet been brought forward 
gigantic conspiracy within the State Department 
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JOE McCARTHY, BRIEF-CASE DEMAGOGUE 


sell out America and the world the Commu- 
nists. McCarthy has not succeeded exposing 
carrying Communist” the State 
Nor have subsequent McCarthy charges—that Mr. 
Lattimore “the top Russian espionage agent” 
this country, that Mr. Jessup “has affinity 
for Communist causes,” that General Marshall 


led conspiracy weaken the United States and 
strengthen the Soviet Union—received anything 
approaching factual substantiation. But the ac- 
cuser, undaunted and unabashed, still large, 


bringing new accusations with each passing week. 
And his public, still eager believe, continued 
read and listen and rejoice. 

The junior Senator from Wisconsin has four 


years risen from obscurity international prom- 
inence. frenetically articulate minority today 
proclaim him America’s deliverer from the Com- 
munist menace, but increasing number res- 
ponsible people are publicly denouncing his de- 
magogic tactics. One astute political observer, Mr. 
Richard Rovere, has recently gone far 
suggest that McCarthy may the most success- 
ful American demagogue this 


with McCarthy demagogue that this 
paper proposes deal. Lest “demagogue” con- 
strued merely opprobrious epithet, let 
very clear the outset what mean 
that term. Webster characterizes the demagogue 

One skilled arousing the prejudices 
and passions the populace rhetoric, 
sensational charges, specious arguments, 
catchwords, cajolery, esp., political 
speaker leader who seeks thus make 
capital social discontent and incite the 
populace, usually the name some 
popular cause, order gain political 
influence office. 

short, the demagogue misleads the people for 
personal advantage. achieving his ends tells 
the people what they wish hear; makes ef- 


fective use personalized invective and catch 
phrases; uses causes and issues when they serve 
his purpose, drops them when they not; 
plays upon the “mass mind,” substituting heat for 


light, emotion for thought. This, certainly, the 


common stereotype the demagogue. In. discus- 
sing the tactics Senator McCarthy shall note 
both adherence and departure from this famil- 
lar pattern. 


demagogue customarily proposes some kind 
positive program. seeks dethrone the rich 
and elevate the poor, make every man king, 


right old wrongs—to achieve some definite end 
which attractive large numbers people. 
one the amazing accompishments Senator 


McCarthy that has enlisted multitude 


followers crusade which has positive goal. 
His brand demagogy totally destructive, his 
program one negation. offers beguiling 
panacea, alluring rewards. appeals not 
cupidity, but hatred and fear. For him there 
but one issue, anti-Communism. time when 
all the world’s evil seems many em- 
bodied and epitomized the word “Communist,” 
Joseph McCarthy has set himself the greatest 


anti-Communist them all. “McCarthyism,” 
term that has come mean all things all men, 
defines “Americanism that ready stand 


and fight Communism.” The purpose this 


paper describe some the distinguishing 
features what McCarthy has called his “fight 
for America.” shali discuss three aspects the 
McCarthy method which seem most noteworthy. 


The Use Untruths and in- 


conceivable that one should find necessary after 
four years Senator McCarthy demonstrate 
that the Wisconsin Senator has often been care- 
less with the truth. Yet credulous scanners 


front-page headlines usually show remarkable 
indifference back-page corrections; dramatic 
lies are more attractive than prosaic truth. The 
result that one still encounters those who de- 
mand hotly shown “one single lie” that Mc- 


Carthy has told “one single innocent person” 
whom has unjustly accused. Answers such 
challenge are not readily accessible those 


whose reading limited the daily papers. 
When, the eve important national elec- 
tion, United States Senator claims hold his 
hand copy the Daily Worker which authorizes 
its readers vote for the Democratic candidate, 
Mr. Ordinary Citizen can see reason dis- 


believe his eyes and ears—unless happens 
stumble upon that particular issue the Daily 
Worker somewhat unlikely possibility) and 


finds that says such thing. When that same 
Senator asks rhetorically concerning Mr. Jessup. 


“Why does always join Communist fronts? 
Why not anti-Communist organizations?” how 
Mr. Citizen know that has already been 


established before Senate investigating commit- 
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tee that Mr. Jessup had joined Communist 
fronts that was member both the Ameri- 
can Bar Association and the American Legion? 
assertions, examine each piece alleged evi- 


dence. But few careful studies made compe- 


tent scholars point clearly the conclusion that 
has employed the big lie the “multiple un- 
truth,” not occasional expedient, but 


studied and deliberate instrument 
Hornell Hart, professor Sociology Duke Uni- 


versity, spent several months during the Summer 
and Fall 1951 checking McCarthy’s charges 
Communism the State Department—the charges 


that made him famous exposer subversi- 


ves. Professor Hart found that asser- 
tions had been radically variance with the facts 
fifty specific instances.”® 

More recently, Professor Willard Pedrick 
the Northwestern University School Law has 


made searching analysis two 1952 campaign 


speeches delivered McCarthy nation-wide 
audience which attacked the Democratic 
presidential candidate and his advisers. Profes- 


sor Pedrick’s examination the charges, the sup- 


porting documents, and additional material leads 


him conclude that under existing state laws 
the two speeches were unquestionably libelous. 
His findings, says, are “not calculated bring 
joy the hearts those who think the Senator 


right once while, for this most amazing 


demonstration studied inaccuracy.” 

shall not carry farther this discussion 
McCarthy’s habitual departures from the truth. 
Not that the matter trivial—for its gravity can 
scarcely exaggerated—but has received such 
detailed consideration print that further docu- 


mentation seems superfluous. The American 
tical scientists who early 1952 rated the mem- 
bers the Senate excellence and placed Mc- 
Carthy the bottom the list were unanimous 
their judgment that his personal integrity was 
his weakest point. Nothing his record since 


then gives reason for dissent from that judgment. 


Bic 
Anti-intellectualism. second feature the 
McCarthy method its militant anti-intellectual- 
ism. Professor Zechariah Chafee Harvard has 


aptly referred his attacks “barbarian in- 


McCarthy delights the bare-knuckle 
approach problems; thinks with the blood, 
and with the large skeletal muscles. His admirers 
can bestow higher praise than affirm with 
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pride that “He has guts; he’s fighter.” Every 
100% red-blooded American presumed love 
fighter, especally fighting Marine, and Joe 
plays the role the hilt. There is, says, “no 


dainty way clubbing the fangs off rattler 


killing skunk.” The phrase revealing, for 


Carthy clearly conceives his mission one 
clubbing rattlers and killing skunks. 
such primitive, the intellectual naturally 


suspect. The reluctance the intellectual view 


every issue clear-cut case wrong vs. right, 


his disturbing attempt discover realities amid 
appearances, his insistence upon the right voice 
unpopular opinions—all these are indications that 


queer. McCarthy almost never uses the word “in- 


tellectual” without modifier; they are “fuzzy in- 
tellectuals,” “left-wing more 


State Department officials the Acheson regime, 


whose “Harvard-accented notes” marked them 


intellectuals, were obliquely accused effemin- 
acy—or worse. References were made “prancing 
mimics the Moscow party line” who conducted 


“powder-puff dubbing Secretary 
Acheson “the Red Dean fashion,” McCarthy 


implied that was both dandy and subver- 
sive. 

Such big-muscle tactics have endeared Senator 
McCarthy that element American society 


for whom life perpetually exciting game 


cops and robbers. For the devout among them 
can strike Biblical note, when told Kan- 
sas audience, “This the Armageddon foretold 
the Bible—the fight between the forces good 
and evil, fight between the forces light and 


darkness, the last titanic struggle between atheis- 


tic communism and Western For 
others, the skunk-killing analogy proves sufficient- 
attractive. Striking testimony the effective- 
ness the robust approach are the Congressional 
Record’s parenthetical notes the al- 


the 


Another facet this anti-intellectualism 
Carthy’s habitual over-simplification, the outstand- 
ing example which his reduction all prob- 


lems, both foreign and domestic, 


necessity for exposing “subversives.” His speeches 
and writings abound oversimplifications, both 
large and small. For example, has repeatedly 
maintained that the war against Communism 
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being lost “at the rate 100 million people 
for one two reasons: either because 
“stumbling, fumbling idiocy” the part our 
leaders, because “like Hiss, they are planning 


that Thus refuses recognize the 


possibility any explanation the spread 


Communism throughout the world other than that 
incompetence treachery the part 
Americans Washington. 


inevitably gives McCarthy 


advantage over opponents who insist upon 


more analytical approach problems. played 
important part his victory over his Demo- 
cratic opponent, Dr. Howard McMurray, 1946. 


just farm boy,” Joe told Wisconsin audiences, 


“not college professor.” The implication, which 


few his rural auditors could fail appreciate, 
was that solid, farm-boy common-sense vastly 
preferred the tricky subtleties “twist- 


ed-thinking intellectual.” 


This appeal common horse-sense certainly 
one McCarthy’s greatest assets persuader. 
Unfortunately, his “common sense” often conceals 
the sheerest nonsense. The Senator fond de- 


nouncing “the high-pitched squealing and scream- 
ing those left-wing bleeding-heart phony liber- 


als, who shed crocodile tears” over the suffering 
has brought those has accused and their 
families. Let examine typical 


intend discuss those who think 
should write off this entire investigation 


because might cause some suffering 
the families the betrayers America, 
while the same time forgetting the vast 
amount suffering the families the 
hundreds millions whom they have 


betrayed. 


Now this has the ring sweet reasonableness. 
sounds like common sense. Actually, misses 
perhaps deliberately—the entire point. 
far aware few tears have been shed for 
the betrayers America their families. One 


rises defend only those who may have betrayed 
one, those who stand accused but not convict- 


ed. The suffering betrayed millions, terrible 
they certainly are, have not the least relevance 
ere. 


Still third manifestation anti- 


his indifference ideas and his 


lack interest the democratic processes 
means which ideas are examined, tested, and 
modified. member one the world’s most 
distinguished deliberative bodies, the United 


States Senate, seems have conception 
the meaning discussion debate. makes 
his charges and turns the preparation other 


charges. not concerned with denial, cor- 


rection, argument, counter-argument. the 
Senate floor June, 1953, McCarthy accused Sen- 


ator Lehman stealing from the government 
abusing his franking privilege charge which 


proved utterly When Lehman rose 


defend himself, his accuser turned his back and 


talked with associate throughout the entire 
James Wechsler, editor the New York 
Post, reports that while tried present facts 
and testimony his own defense McCarthy stared 


impatiently out the window. assumed, says 


Wechsler, remote look, like that man who 
has firmly disciplined himself never hear fact 
that might interfere with the business 


This imperious refusal listen replies his 


accusations matched equally imperious 


refusal reply rationally charges made against 
him. anyone knows who has read the Tydings 
Committee report, the report the Wisconsin 
Citizen’s Committee Record, 


the report the Senate Subcommittee Privi- 


leges and Elections, some extremely 
charges have been brought against the junior 
Senator from Wisconsin, charges which are sub- 
ject refutation substantiation. Yet seldom 


ever has been concerned with the substance 


the accusation. His standard and almost unvarying 
reply launch personal attack upon the 
accuser. When Senator Benton brought list 
specific charges against him and demanded 
expelled from the Senate, Joe called Benton 


“mental midget” and issued statement saying: 


“Tonight Benton has established himself the 
hero every Communist and crook and out 


McCarthy’s refutation Drew 
Pearson’s criticism was tell the nation that any- 
one who bought Adam hat was contributing 


the cause international Communism keeping 
this Communist spokesman the When 


Time ran uncomplimentary cover story 
October, 1951, accused “flooding 
American homes with Communist Party line ma- 
and tried get national advertisers 


withdraw from that 


Reliance Upon Bogus 
mains mention, however, what perhaps Mc- 
Carthy’s most effective technique and certainly 


his most original contribution the art dema- 
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gogy. This his extensive use “documentation.” 


The bulging briefcase, the fistful photostats, 


the have here hand. have become 


McCarthy trademarks. His followers 
vinced (consult your “Letters the Editor” 
column) that “has the goods the Commu- 
nists.” The goods, they earnestly believe, are right 


there the briefcase. his 1950 anti-State De- 


partment speeches, Joe handed out parcels 


photostats brown envelopes, referred them 
repeatedly, and urged his audiences take com- 
plete sets along with After spoke 


Smith College students 1952 member his 


audience described him waving handfuls 
“raw, harsh facts” and “cold, documented 
truths.”25 

Yet the charge which most frequently brought 
against McCarthy the charge irresponsible, 


unsubstantiated accusations. character 


assassin, say his detractors; hits and runs; 


makes reckless assertions which cannot 
prove. How can such things honestly said 
man who more than any other figure public 


life punctuates speeches with lavish display 


photostats, photographs, letters, affidavits, and 


documents all kinds? This the paradox that 
many Americans. The explanation, 
course, that more often than not the alleged 


documentation not documentation all. 


the kind thing that would promptly thrown 


out any law court, but which apt tre- 
mendously impressive audiences untrained 
evaluating evidence. One the more 
perceptive listeners reported have said that 


McCarty’s proof reminded him the story the 


rabbit hunter who claimed that his quarry ran 


tree. When someone expressed doubt the 
hunter replied indignantly, “Yessir, that rabbit 
certainly did climb tree. more, dog 
had run the tree catch him. And you 


believe me, show you the tree!” 


Much McCarthy’s evidence against Ambas- 


sador Philip Jessup consisted “showing you the 
tree.” Jessup was member the Institute 
Pacific Relations, were scores perfectly re- 


spectable people, including the presidents 
Stanford University and the University Cali- 
fornia, and even Republican Senator Homer Fer- 
guson. McCarthy obtained photostats several 
checks contributed for the support the 
wealthy pro-Communist Frederick Vanderbilt 
circulated these photostats among 
his audiences “evidence” Communis- 
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tic tendencies. “Ladies and gentlemen,” the 
ator announced impressively, “photostats not 


lie.” The almost irresistible reply that that 
liars occasionally photostat. 


SAMPLE 
nationally televised exposure 
Adlai Stevenson contained some his most 


dramatic examples bogus documentation, 


Americans from coast coast were shown photo- 
graph mysterious Massachusetts barn. This 
innocent looking barn, they were informed, con- 
tained files secret documents belonging the 


Having thus set the stage for cloak and 
dagger mystery plot, McCarthy continued: 


Now take look photostat 
document taken from that Massa- 
chusetts barn. One those documents 


that was never supposed see the light 


day. Rather interesting is, this 


document that shows that Alger Hiss 


and Frank Coe 
Stevenson the Mont Tremblant Con- 
ference which was called for the purpose 


establishing foreign policy—postwar 
foreign policy Asia. 
“Why, why,” McCarthy asked his most sug- 


gestive manner, “do Hiss and Coe find that Adlai 
Stevenson the man they want representing them 


this conference?” 


Mr. Ordinary Citizen, seated with box 


popcorn before his television set, finds all this 
intensely absorbing. True, may have difficulty 
tracing the precise relationship between Massa- 
chusetts barn and the qualifications Mr. 


Stevenson for the presidency, but does know 


that has just been face face with document- 


ary evidence. And has uneasy feeling—as 
the speaker intended should—that the evidence 
proof that something mighty strange and under- 


handed has been going on, and that Mr. Stevenson 
has somehow had part it. Next morning 
will explain the boys the office that Alger 


Hiss sent Stevenson represent him im- 
portant conference where helped sell out 
America the Communists. saw the proof with 


own eyes,” will proclaim impressively. 

unikely that Mr. Citizen and his friends 
will ever learn the facts the case, which are 
much less interesting than McCarthy’s spy drama, 
and which are essentially 

Stevenson did not attend the Mont Trem- 
blant Conference. 
His name not the official list 
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vitations (although 
names are Bunche, Henry 


Luce, and Paul Hoffman among them). 


McCarthy’s “secret document” was letter 
suggesting several names possible rep- 
resentatives Navy Secretary Frank 


Knox. Stevenson was one Knox’s 


special assistants, the listing his name 
seems reasonable. was not suggested, 
however, that would represent Coe 
Hiss. 

McCarthy’s staff had taken the documents 


from the files the barn where they had 


been placed avoid storage charges pend- 
ing the writing history the I.P.R. 


The so-called “missing documents” which 
were never have seen the light day 


had been carefully examined 
the FBI the invitation officials. 


Most this information was reported the 
Democratic National Committee and printed 
the New York Times analysis which dis- 
closed less than eighteen “false statements 


distortions” the text which McCarthy described 


having “complete, unchallengable documenta- 


tion.” Once again with his photograph barn 
and his photostat letter, McCarthy had shown 
the tree, and thousands Americans had swal- 


lowed the whole story the rabbit and the dog. 


Sometimes Senator McCarthy goes himself one 
better and tries show tree where there 


tree. This was the case when claimed hold 
his hand list Communists the State 


Department—a list which certainly did not 
possess. And again, when held his hand 
photostat the Daily Worker October 19, 


1952, which said authorized its readers vote 
for Stevenson, but which actually denounced the 
Democratic Party war party and urged its 


readers vote for Vincent And again, 


when Murrow’s radio program pretend- 


read from document words which were 
not But such occurrences are relatively 
rare. McCarthy usually holds something his 
hand, and usually says approximately what 


says The deceit lies the significant 


Omissions, unwarranted inferences drawn 


from impressive but often completely irrelevant 
documents. 
This technique bogus documentation 


distinct refinement demagogy. effective 


Where sweeping generalizations would not 
effective. Americans have for years been warned 


against the “glittering the propa- 


gandist. They have been schooled demand 
proof. McCarthy gives them proof. cites fig- 


ures; names names; quotes testimony, and 
gives exact page numbers; shows pictures 
actual barns and photostats actual checks. 


realize,” once told Milwaukee audience, “that 


easy for anyone make general statements. 


Therefore, let’s get down specific facts. Let’s 
take few specific What audience could 
resist approach like Moreover, such 


technique makes practically impossible for the 


accused answer clear himself, accuser 


who says, “You are dangerous, subversive Com- 


munist thinker,” one can reasonably reply, “Prove 
it; the burden proof you.” But when one’s 
accuser says national audience via press and 


radio, have here hand proof. 


though proof—one obliged dig assidu- 


ously locate the proof that proof. And 
the time you have found it, one interested 
hearing what you have say, for you are 


discredited person whose word not trust- 


The American people are more sophisticated 
than they were even recently Huey Long’s 
day. They are less apt taken loud, 
blustering shouter seductive slogans. They are 


able resist, even ridicule, the archetype 


frenzied, 


rouser. But apparent that many are not yet 
sufficiently perceptive recognize demagogue 
who speaks disarmingly colloquial manner, 


and who assumes the role simple, courageous 


American who, theugh hampered the vicious 


smears and lies left-wingers and fellow travel- 
lers, determined carry his single-handed 
campaign get the facts and expose the 
Communist traitors. 


How 


must come last consideration Mc- 


Carthy’s objectives. For our definition dema- 
gogue one who misleads the people for personal 
advantage implies not only such deceptive 


methods described, but also attributes 


predominately selfish purpose. 


all odds the remark most frequently heard 
from people who wish considered reason- 
able and fair-minded this: must say that 
disapprove some methods, but 


ruthless methods are sometimes necessary, and 


you have admit that he’s doing wonderful 
job fighting Communism.” shall not pause 


Nee 
not 
This 
and 
| 
Alger 
out 


TODAY’S SPEECH 


discuss the merits this familiar argument 


that the end justifies the means, but shall pass 


question the end itself. How anti-Commu- 
nist Senator McCarthy? his primary purpose 
the one professes publicly, namely: fight 


Communism getting the facts before the 


American people? This writer finds much evidence 
that his “fight for America” more than 
fight for Joe McCarthy. 

the first place, his actions not mark him 
man who eager discover the truth any 


given situation. calls himself investigator, 


but does not investigate. seeks prove 
point, establish guilt. This leads him consider 
only those data which appear imply guilt and 


ignore withhold data which might serve 


clarification corrective. His lieutenants, Mess- 


ers. Cohn and Schine, have frankly admitted that 
they are interested only collecting circum- 
stantial evidence malfeasance. They have 


time listen explanations reasons ac- 


counts extenuating circumstances.*! Senator 


pointed out the limitations this 
kind “investigation” early 1950. “What 
not see,” said during McCarthy’s six-hour 


Senate speech February 20, 1950, “is how any- 


one can form intelligent judgment simply 
reading what half-dozen people say, because 
perhaps they are rogues, scoundrels, and thieves. 
Perhaps they have some ulterior motive making 


the statements they 


McCarthy’s handling the Truman incident 
July, 1953 only one many clear indications 
that his more often quest for notoriety than 


search for truth. Giant headlines announced 


the nation that the Senator was considering calling 


Mr. Truman testify the atom-spy case, thus 
intimating that had been involved somehow 
treasonous activities. few days later was dis- 


closed that McCarthy had written the Justice 


Department and found that they were satisfied 
that such action was necessary. Senator Mon- 
roney called this matter the attention the 


Senate and suggested that honorable man 
might have taken the trouble write the Justice 


Department first, before creating the headline.** 
The obvious trouble with this, from McCarthy’s 


point view, that there would then have been 
headline. Such tactics, and many similar ex- 


amples might cited, not appear those 
seeker after truth. 
the second place, there substantial reason 


for questioning both the efficacy and the consis- 
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tency the man’s anti-Communism. That 


outspoken denouncer individual 


nists one can possibly deny. But this fact loses 
much its force when remembered that 
his hands the term “Communist” becomes re- 


markably flexible instrument. General Marshall, 


Ambassador Jessup, Senators Tydings, Benton, 
and Lehman, columinst Drew Pearson, corres- 
pondent Strout the Christan Science Monitor, 
Publisher Luce Time and Life, have all been 


branded Communists, Communist-thinkers, 
aiders the Communist cause. And these 
terical times, these charges are also almost equal- 
damning. 

THe THRILL THE CHASE 


This not say, course, that McCarthy 


not eager expose genuine Communists 


ernment. Nothing would enhance 
more than the occasional indictment real live 
Communist whom himself discovered. 


But his conspicuous lack success Commu- 


nist-catching has not dimmed his lustre. 
apparently the thrill the chase, and not the 
successful bagging the quarry which keeps his 
admirers cheering the sidelines. the mean- 


time, the harrying 


uals” and “Communist-thinkers” (which can 
defined libitum) serves admirably keep 
name prominent public attention. 


Nowhere the true nature Senator 


alleged anti-Communism more clearly 
revealed than the previously-mentioned cam- 
paign speech October 27, 1952. this speech 
made charges sympathy for and aid the 


Communists against Arthur Schlesinger, Jr., James 
Wechsler, Bernard DeVoto, Arcibald MacLeish, 


Wilson Wyatt, and Adlai Stevenson, each whom 
has outstanding record for opposing Commu- 
nism. quote again from Professor 


careful study that speech, “It incredible but 


true that McCarthy, professed foe Commu- 
nism, chose turn and attack six whose public 
battle with Communism has extended longer than 
his Their offense, appears, was that 


disagreeing with McCarthy. Here the Wisconsin 
Senator discloses unmistakably that fighting 
not much against disloyalty against dissent. 
And the fight against the right dissent neither 
fight for America nor fight against 


nism. fight establish personal power 
dictate and dominate. 
one adds all this the observation that 


conducting his so-called anti-Communist crusade, 
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JOE McCARTHY, BRIEF-CASE DEMAGOGUE 


McCarthy has employed most the Communists’ 


own techniques distortion the truth, convic- 
tion accusation, and suppression effective 
opposition, that has done valuable service 
the Communist cause creating blind fear and 


distrust home and immense loss American 


prestige abroad—there not much case left 
for the self-styled leader anti-Communist forces 
America. 

SUMMARY 


Senator Joseph McCarthy has brought the 


American political scene demagogy new key. 
has, true, used many the techniques 
employed demagogues the past—sensation- 
alism, exaggeration, oversimplification, invective. 


But has used them his own way and for his 


own unique purposes. times 
change, must fashions demagogy change. 
The demagogue must alert the possibilities 
moment. 


Other prominent misleaders the people have 


advocated programs social reform; 
program one negation, some say nihilism. 
Others have appealed selfishness and greed—to 


the desire get something; McCarthy appeals 
hatred and revenge—to the desire “get” some- 


body. Others have whipped public passions 
with blood-tingling emotional appeals; McCarthy 
makes pseudo-rational appeal presenting his 


carefully edited, ostentatiously “documented” ver- 


sion “raw, harsh, facts.” this latter pro- 


pensity, this knack creating the illusion proof 
where there proof, that entitles him re- 
membered our history America’s brief-case 


demagogue the 
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these, were alleged “either members 
loyal the Communist Party.” Four years later 
none those the McCarthy list had been indicted. 
Early 1954, grand jury indictment was brought 
against the first these, McCarthy’s “case number 
64,” Mr. Val Lorwin. May, 1954, Mr. Lorwin’s 
name was cleared, the charges against him were 


dropped, and Justice Department attorney was 
suspended for having obtained the indictment 
misstatements fact. 
“Letter From Washington,” 
(April 1953), 111. 

Hornell Hart, “McCarthyism versus Democracy,” 
New Republic, CXXVI (Feb. 25, 1952), 12. Professor 
Hart sent preliminary draft his report Senator 
McCarthy. McCarthy and his staff denounced the 
draft smear attack; the Senator wrote strong 
warning the president Duke, but “all them 
refrained from offering any factual corrections 
specific suggestions for amendments.” 


Willard Pedrick, “Senator McCarthy and the Law 


Libel: Study Two Campaign Speeches,” 
Northwestern University Law Review, 
June, 1953), 135-84; italics mine. 

Alan Barth, The Loyalty Free Men (New York, 
1951), 224. 


Congressional Record (1950). 


Congressional Record 96:A3426 ff. (1950). 
Congressional Record 97:A516 (1951). 


See, for example, his attack Clement Attlee, 
Congressional Record 99:5077-80 (1953). 


Joe McCarthy, McCarthyism, The Fight For America 
(New York, 1952), 


Congressional Record 96:4373 (1950); italics mine. 
Newsweek XLI (June 22, 1953), 26. 

James Wechsler, “McCarthy Close Up,” Progres- 
sive, XVII( June, 1953), 10. 

Congressional Record 97:9871 (1951). 


Jack Anderson and Ronald May, McCarthy, The 


Man, The Senator, The Ism (Boston, 1952), 276. 
Ibid., 279. 

Congressional Record 99:9188-90 (1953). 
Congressional Record 96:A4160 (1950). 

Nation, CLXXIV (May 10, 1952), 460. 

Anderson and May, op. cit., 207. 

Field’s contributions were insignificant when com- 
pared with those the Rockefeller and Carnegie 
Foundations. 

New York Times, Nov. 1952, pp. 84-85; Ander- 
son and May, cit., pp. 343-46 

Congressional Record 98:2442 (1952). 


Congressional Record 96:A7247 


Richard Rovere, “The Adventures Cohn and 
Schine,” The Reporter (July 21, 1953), 11. 
Congressional Record 96:1969 (1950). 
Congressional Record 99:9654-55 (1953). 

Pedrick, op. cit., 163. 


New Yorker, XXIX 


“He came near convincing them disdaining produce proofs.” Stephen 
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Huey Analysis Demagogue 


Ernest Bormann 


the evening September 1935, Huey 
Long was walking down the corridor his sky- 
scraper capitol building Baton Rouge when Dr. 
Carl Austin Weiss stepped from behind pillar 
and approached the Senator with gun his 
hand. the ensuing melee both Weiss and Long 
were shot. Weiss died immediately, riddled with 
bullets from the guns Long’s bodyguards, but 
the Senator fought for his 

September tenth, Huey Long died. His 
death pushed the Ethiopian war off the front pages 
European newspapers. Frederick William Wile 
the Washington Evening Star 

There could more convincing 
evidence Long’s hold upon the popular 
imagination than the pages news, edit- 
orials, and pictures devoted his pass- 
ing. They are indisputable proof that, 
with all his faults had become tow- 
ering national figure. 

The Kingfish was dead. His corpse, clad 
tuxedo, lay state the capitol building 
Baton Rouge, while his followers came from the 
back country the thousands for the funeral. 
With the death the Senior Senator from Louis- 
iana, one the most phenomenal careers con- 
temporary American history came end:—a 
colorful and violent career that caused revolu- 
tion Louisiana, sent tremors through the deep 
south and propelled Senator Huey Long, the 
Kingfish, his pyjamas and pot-likker dunking, into 
national prominence. 

When assumed his duties Washington, the 
Senator had behind him long and active speak- 
ing career the political hustings and over the 
radio Louisiana. Washington made 
national headlines his canny parliamentary tac- 
tics and his sensational filibusters the floor 
the Senate. But Long’s most serious bid for na- 
tional was made the form his “Share 
Our Wealth” society. behalf this movement 
Senator Long delivered amazing series seven 
radio speeches with national coverage during the 
first seven months 1953. His national reputation 


effective radio speaker was gained largely 
result these speeches. 
Variously considered clown, dictator, martyr 


and savior, the Senator proved, many ways, 


enigma contemporary observers. But 
widespread was the judgment Alden Hatch, 
who said Huey Long: “He was shameless de- 
magogue. .he appealed the wild unthinking 
radical 

Since there much agreement that Senator 
Long was example American demagogue, 


his career suggests several interesting questions, 
For example, what regard did Senator 
speeches differ from “responsible” speeches? More 
specifically, were there any elements 
speech-making which could properly isolated 
unique? Elements that might considered 
characteristic demagogy? 

The answer these questions not simple. 
Working with only the speech texts themselves 
would difficult point out irresponsible de- 
magogic elements the Kingfish’s speeches. True, 
oversimplified his anaylsis economic con- 
ditions and appealed the emotions his 
audience, but generally used techniques that 
have been traditional rhetorical theory. Such 
speaking traits clear organization, language 
that concrete and easily understood, ideas de- 
veloped through variety materials and proofs, 
liberal use ridicule, humor and analogies have 
all long been sanctioned speech theorists. 
these regards the texts Senator Long’s speeches 
differ little from speeches Franklin Roosevelt, 
Harry Truman Dwight Eisenhower. 

Huey Long did differ slightly from many speak- 
ers, perhaps, that his style speaking was 
strongly marked with his personality. But even 
here points the old adage that the style 
the man. 

Apparently, then, much the uniqueness 
demagogy lies outside the sphere what might 
called the craftsmanship 
The motives and character must con- 
sidered conjunction with the speeches, for 
without some understanding Huey Long, his 
motives and values, the more subtle aspects 
his speech-making will escape analysis. Indeed, 


the major elements demagogy may well em- 
bedded the character the speaker. 
The two most stable and striking personality 


traits that the Kingflsh exhibited his political 
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HUEY LONG: ANALYSIS DEMAGOGUE 


career progressed were vindicitiveness and ambi- 
tion. Always somewhat vengeful, his desire get 
back his political enemies rose fever pitch 
during the course unsuccessful attempt 
impeach him 1929. Long was purported have 
said the occasion the impeachment, used 
try get things done saying please. That didn’t 
work and now dynamiter. dynamite 
out This vindictiveness drove 
him even more brutal tactics. Equally important 
was his ambition. Huey developed early his 
career desire President the United 
States. 1935, published book called 
First Days the White House. His ambition was 
characterized Hamilton Basso “Driving 
Mania for Hodding Carter said Huey, 
“Power for power’s sake was his mastering god.”® 
These motives caused the Louisiana Kingfish 
adopt rather cynical code political ethics. This 
code included the beliefs that the end justified 
the means and that politics dirty game 
which the “slickest” manipulator emerges top. 
Long’s ostensible objectives were beyond re- 
proach. Thus, Governor Louisiana, ad- 
vocated and provided better roads, better school 
facilities and better services the state institu- 
tions. the national scene was for more 
equitable distribution the wealth the people 
the United States could have higher stand- 
ard living. Generally these ends were not and 
could not attacked, but the Senator also felt 
that such objectives justified his destruction 
democratic institutions. Forrest Davis reported 
that when asked Long about his theory 
Democracy, Huey 
program and then goes out and 
explains it, patiently, and 
ly, until they get it. asks for man- 
date and they give him goes 
ahead with the program spite hell 
and high water. don’t tolerate op- 
position from the politicians, 
the legislatures, the courts, the corpora- 
tions anybody. 


Long summed his political ethics more 
bluntly only few days before his assassination 
when was preparing return Louisiana. 
Talking his enemies back home said re- 
porter Raymond Daniell, “If they want fight 
dirty, fight dirtier. Hell’s going begin pop- 
ping when get 


The Senator had cynical opinion politics 
and politicians general. was practicing 
politician and proud it. looked upon poli- 
tics competition between tricksters which 
had developed superior routine tricks.® 
Huey Long gave voice this philosophy 
dinner attended educators and other dig- 
nitaries given Louisiana State University. 

You will find that you cannot with- 
out politicians. They are necessary evil 
this day and time. You may not like 
getting money from one source and 
spending for another. But the thing 
for the school people that 
the politicians are going steal make 
them steal for the schools. 

These were not idle rationalizations but the 
code which Huey Long lived. When assum- 
his duties minority governor Louisiana, 
had the support only eighteen the one 
hundred members the House Representatives 
and only nine the thirty-nine members the 
Senate. went work the members the 
legislature and finding jobs for the senators, 
representatives, and their families, soon turn- 
his small following into majority. was 
not bashful about these accomplishments. talk- 
dealing the legislature “like pack cards,” 
and said one congressman, bought him 
like sack potatoes.” 

Despite the superficial success this “slick 
politician” approach, the end such tactics ruin- 
the man’s career. Long became fairly cynical 
opportunist and thus lost any chance for becoming 
constructive statesman. Beyond the erosion 
character, these ethical limitations contributed 
his ultimate physical destruction. His assassin, 
Dr. Weiss, had felt the sting Long’s vindictive- 
ness. Weiss’s father-in-law, anti-Long man, had 
been gerrymandered out his judgeship and two 
the judge’s daughters had lost their teaching 
positions. addition, Long said have 
charged that there was negro blood the judge’s 
family and these things, taken together, goaded 
Weiss into commiting the assassination. 

ram his program through Louisiana, the 
Kingfish destroyed all semblance democratic 
government. lived his last days surrounded 
bodyguards, fearing the enemies had made. 


And finally died the bullet man who 
had been injured his tactics. 

Certainly measured Mahatma Gandhi's 
terms, Long’s political ethics fell far short the 
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a 


SPEECH 


mark. For the Mahatma told Vincent Sheean, 


“Means are not distinguished from ends. 
violent means are used there will bad re- 
And when Sheean asked, “Are the means 


and ends not distinguished the end 


good?” Gandhi answered, “The terms are con- 
vertible, good act can produce evil result. 
Evil means, even for good end, produce evil 


values and motives found expression 
his national broadcasts. His philosophy that the 


end justifies the means can seen most clearly 
the way presented the “Share Our Wealth” 
plan the people the United States his radio 
speeches. 

must remembered that Huey 
his place the Senate January, 1932, the year 
that Frederick Lewis Allen characterized “The 
cruelest year the the depres- 
sion hung through 1934 and 1935, professional 
politicians were aware the explosive possibili- 
ties inherent the economic unrest. 

“SHARE 
James Farley analyzed the situation, “count- 


less voters. .were ready for rash action under 
reckless leader. Sensing the temper the 
times, Long made his bid for national power 
1934-35 with his “Share Our Wealth” plan. 


carefully and logically presented argument 
prove that there was need change the eco- 
nomic status quo. then presented plan 
meet that need. Compared the strength his 
analysis the economic conditions his time, 
the proposal course action was strikingly 


impractical. Apparently Huey Long did not draft 


the “Share Our Wealth” plan meet the need 
had outlined his national radio broadcasts but 
rather seems have drawn his proposal 
with another purpose mind; was trying 
solve not economic problem but problem 


audience adaptation. 


Embarked campaign for the presidency, 
the speaker was faced with the age-old political 
task making himself popular personage. 
had already made his name household word 
the United States but many people still consider 
him clown and demagogue and thus had 
the problem making the people like, trust and 
vote for him. make himself popular and poli- 
tically successful needed plan that was 
plausible, simple and powerful motive appeal. 
His answer that problem was the “Share Our 
Wealth” plan, and used that plan 
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cause thought was workable solution the 


problems plaguing depression-ridden economy, 
but because thought would increase his 
popularity and political following. 


Long was pragmatist and opportunist. 


was interested appeals that worked. His plan 


did not spring into being full-blown but evolved 
the years from 1932 1935. first was little 
more than series tax measures, but the King- 


fish took the lessons the Technocrats and the 


Townsendites heart and gradually the plan 
grew and became more comprehensive. Each 
additional plank was designed largely appeal 
the drive acquisitiveness the desire for 
comfort. Every proposal answered for his listeners 
the crucial question: “What will get out 
this?” fact, his radio broadcasts, Senator 
Long confined himself largely exposition 
the benefits that would accrue the audience 
his plan were put into operation. What could his 
audience expect? Why, Long told his audience, 
effect, follow and you will get home and 
automobile, you will get minimum income 
twenty-five hundred dollars year, you are 
over sixty years age you will get pension 
every month, you are veteran you can expect 
the immediate payment the veterans bonus, 
and you young people who want college 
and afford to—you will receive 


education free charge. 


addition, adapted his appeals the pre- 
vailing stereotypes his audience. rallied 
against Wall Street and the “interests”. fitted 
his plan into the traditional framework capital- 


ism. The plan was not anti-capitalistic; merely 
meant that there would floor and ceiling 
economic activity. Within these limits, individual 
enterprise would allowed free play. 

The complexities vast economic or- 
ganization that found the United States 


the were ignored the “Share Our 
Wealth” plan. The Kingfish was vague about how 


the plan would work how would translated 
into action. His explanation was always simple 

Carleton Beals said, “Huey presented 
thoroughgoing diagnosis our social ills. Hav- 
ing hitched this unattainable program, his 
program would have remained good for all the 
time remained politics and didn’t get 
power. one else could meet 

Was Huey Long, then, demagogue? Hamilton 
Basso defined demagogy 
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totle, one who flatters the people 
the sycophant flatters the tyrant. 
speak the language emotion, appeal- 
ing passion and prejudice, and, 
making that appeal, not mistake the 
masses for learned academy. 

this definition accepted. plain that 
large elements Senator Long’s radio broadcasts 


were not demagogy, for there was strong ele- 


ment logical appeal, coarse common sense, 
measured reasonableness the speeches. But 
certainly the “Share Our Wealth” plan itself does 


fit the definition since its appeal was basically 


the aquisitive motives and certainly was not 


aimed learned academy. 
Charles and Mary Beard considered the same 
problem. They 


violence language and the pro- 


mise impossible gifts were the sign 


demagogy, then the United States had 
three masters the art engaged 


whipping opposition the Lords 
Creation and their System—Huey 
Long, Father Charles Coughlin, and 


Dr. Frances Townsend. 
this analysis, too, the elements demagogy 
that can isolated the Senator’s broadcasts 


are largely found his “Share Our Wealth” 


plan, for was there that his promise impos- 
sible gifts was found. 
APPEAL 
More sobering and perhaps more significant was 


the fact that the “Share Our Wealth” plan (with 
its basic reiterated appeal material was 


effective. Apparently Long’s analysis large 
segment his American radio audience was ac- 
curate. This sobering because what Long did 
was put the test Adolph advice that 


popular the spiritual level propaganda 


has screwed the lower, the greater the 


mass people one wants attract.”17 Basso 
said, time economic want, Long’s approach 
was .strip American philosophy moral 


materialism its last vestige morality and 
the gospel His radio au- 
dience knew animal hunger sure, but say, 
Huey did, that this was their only hunger was 
deny that the audience also had rational ard 
spiritual needs. was deny .because his 


animal hunger, that (man) human 
What Long said, effect, was that everyone 


had right the material goods this world 


HUEY LONG: ANALYSIS 


they were furnished the Lord and his listen- 
ers would but put their faith him, would 
guarantee them houses, automobiles, radios, and 


money. That many Americans followed his ban- 


ner was one the lessons “Share Our Wealth” 


and was cynical lesson. Carleton Beals said, 
“his popularity, his power, his rapid rise, were the 
result deep malady American life. 


The people Louisiana gave Long complete 


control the state return for the material 
benefits furnished them and they did will- 
ingly. Thus, Louisiana, had demonstrated 
that whole state could dominated such 


appeal. 
history deals harshly with the memory Huey 


Long for his activity the national political scene, 
shall probably for the cynical philosophy that 
underlies the concept and drafting the “Share 


Our plan. For that proposal was based 


upon the assumption that the American elector- 
ate would deny its higher needs satisfy its ma- 
terial wants; was based the assumption that 


the people could not understand 


anaylsis the economic situation, and the 


further assumption that any method the Senator 
could use gain support for himself would 

should not assumed, however that Senator 


Long relied solely upon irrational and emotional 


appeals make his point. Senator Long was 
superb lawyer and depended very heavily upon 
logical appeals. Had the Kingfish, indeed, relied 
upon nothing but emotional harangues probab- 
would not have been nearly effective. Long 
usually talked sense and was always plausible; 


was his versatility that helped him gain accept- 
ance for his ideas. could employ evidence, 
logic, ridicule, humor and pathos with skill and 


ingenious proportion. The elements irresponsi- 
bility his utterances are certainly more subtle 


than mere overemphasis emotional appeal. 
Those elements are largely found within 
the character the speaker. His driving ambi- 
tion, coupled with political code ethics that 
justified any tactics they were effective, enabled 


the Senator analyze his audience, tell them 
what thought they wanted hear, and advo- 
cate panacea which did not believe, be- 
cause through its use hoped further his 
own political career. 


(continued page 20) 


The New York Times, September 1935, 
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Why Can The Theatre? 


Martin Cobin 


THIS ARTICLE STIMULATED Andrew 


Erskine’s “Why The Theatre?” 


which appeared the April, 1954 issue 


Speech. The thesis there presented was that “the 
theatre for all but few escape me- 
chanism.” Allow one more quotation. “If you 
don’t learn technique for snob appeal, 


the chances are you escape reality and con- 


sequently relieve tension.” And this last group, 
are told, makes about ninety per cent 
the audience. 

Nowit may undramatic and may disappoint 


those who relish verbal conflict, but 


motivated tear this thesis apart. You will note 
that have not entitled this follow-up article, 
“Why Really The Theatre?” have 


basis for answer other than personal 
opinion, which certainly worth more than 


the next man’s. What motivates write the 
realization that this earlier article may have stimu- 
lated other people’s thinking well own. 


And would like such thinking conditioned 
some concepts which that article did not con- 


tain. 

“Escapism” means great many things 
great many people. One may quite reasonably re- 
act being told that most people want escapism 


the theatre deciding that this what they 


should get. for two hours the members 
the audience can forget their troubles, then they 
have what they came for and have achieved 
our objective. What, then, use measure 


success? First, the obvious manifestations the 


audience being “lost” the play: tears, laughter, 
applause. This will indicate how far 


reality has been left behind. Second, the size 
the audience affected. This will indicate the 


number people who have been helped 


cape. must much good possible for 
many possible. This not only follows logical- 
ly; common practice. How many directors 


gauge success the box-office? How many actors 
find personal triumph the emotional responses 


the audience? How many college administrators 
look the size the audiences determine the 
effectiveness the theatre program? Logical? 
Yes. Actual? Yes. But also dangerous. 


should like pose certain questions. The first 


was asked the German critic and playwright, 
Lessing, many years ago. “To what end the hard 
work dramatic form? Why build theatre, dis- 
guise men and women, torture their memories, in- 


vite the whole town assemble one place 


intend produce nothing more with work and 
its representation than some those emotions that 
would produced well any good story 
that every one could read his chimney-corner 


” 

have other questions. They relate speech act- 
ivity the theatre speech activity other 
areas. Audience adaptation taught the public 
speaker. Some techniques which would seem 


crude one audience would highly effective 


for another. possible that some student learn- 
ing act develops his techniques terms 
particular audience taste, accepts (along with his 
director) the warmth audience response 


sign success, and never realizes asked 


realize that other audiences will have other tastes? 
The student oral interpretation urged 
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work with material sufficient significance 
reward him for all the time the preparation 
will demand. Here recognition responsibil- 


ity the “performer” well the audience. 
possible that the responsibility the student 


caste times lost sight the attempt pro- 
duce show which will sell? The student rhet- 
oric indoctrinated into distaste for sophistry. 


possible that some teacher rhetoric, de- 


partment head colleague, may encourage so- 
phistry the part the theatre staff through 


measuring their work standards detests 
his own field specialization? 


Most these questions relate educational 


theatre. There more theatre than this. And 


many theatre workers would balk reference 
“other speech areas,” preferring references 
“other art areas”. have questions here well. 


none the other arts popularity equated 


with excellence. theatre distinct among the arts 


this respect? the relative artistry Be- 
thoven and “Bop” determined how far 
they “send” from reality and how many come 


along with journey? are there other 


bases for evaluation? Aesthetics meaningful 


concept all the arts. theatre art aesthetics 
actually included the everyday concept 
theatre escapism? 


One could on. point that all these ques- 


tions could answered the wrong way, with 


quite harmful effects. And major contributing 
factor answering them the wrong way could 
uncritical acceptance this thesis that theatre 


escapism. “uncritical acceptance” mean the 
act taking this assertion for truth, which may 
be, and not bothering look for additional truths. 


know that people seek escapism the theatre. 
also know that some theatre directors are not 


merely content with this group, but also woo the 
snob element, evidenced formalities, open- 
ing-night tuxedos and evening gowns, cetera. 


know that students the theatre are encouraged, 


urged and even required attend when they are 


not involved the production staff. But also 
know that this does not tell the whole story 
what the theatre has offer. 


Some men, from Sophocles Maxwell Ander- 


son, have dealt with religion the theatre. Some 


men, including Aristophanes, Moliere and George 
Bernard Shaw, have made social criticism the 
theatre. Some people have laughed and cried and 


loved with Shakespeare’s heroes and left the 


theatre revolving concepts their 


minds. Some not only had our sword hands 
twitch watching Cyrano duel, but, 
when the hands longer twitch, still react 


concept personal integrity. 


focus all this, not want any realization 


can the theatre. not want the use the 
theatre obscure its potential. want those who 


accept the thesis that most people the theatre 


escape from reality aware the fact that 
the theatre has more than escapism offer. say 
this with sincere respect for the contribution made 
the artists group artists who helped 


forget troubles for few hours. also say this 


with the awareness that others will see values 
the theatre beyond those which have stressed 
here. not trying define theatre. 
urging the reader come the theatre with 


full awareness possible what may 


Edited Edward Bell. Translated Beasley 
and Helen Zimmern. London: George Bell and 


Sons, 1905. 


The Significance Speech Industry 


Fred Canaday 


Brent Baxter wrote, “Nothing more import- 
ant today’s industrial relations than sound 


Speech is, course, universal- 


recognized the most widely used method 


Communicating ideas, policies, interpretations, 
rules and regulations, and other 
types information between people. General 


Motors and its various divisions, therefore, 
considerable amount speech training. 
First, have several thousands supervis- 


ors participating conference programs one 


sort another. For example, one month the dis- 
cussion might centered procedures and led 
methods man the plant training director. 
The following month the subject might absen- 
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tardiness turnover led the personnel 


industrial relations director. all these con- 
ference groups the members are encouraged to, 
and do, participate whole-heartedly. 

Secondly, Flint, Michigan, operate the 
General Motors Institute, accredited college 
Engineering and Business Administration. Part 
the Institute staff known the Plant Manage- 
ment Training Section. the moment, there are 
instructors this staff. They spend very little 
time the Institute. These men conduct confer- 
ence training programs our various divisions 
frequently addition the conference programs 
mentioned previously. Two programs conducted 
these members the Institute staff are titled 
“Working with Individuals” and “Making Con- 
versions Count.” Supervisors who 
cipated these two programs alone number over 
15,000 and 11,000 respectively. Speech courses? 
Not exactly. Rather, courses designed help 
our supervisors become more effective their day 


day contacts with the people with whom they 
work—through improved expression. 


third phase training involves good por- 
tion our more than 30,000 supervisory people. 


Perhaps this best exemplified the foreman’s 


“five minute safety-talk” program. this pro- 


gram each foreman expected give 
minute talk (which prepared himself) three 
four employees under his jurisdiction each day. 


may use the same talk every employee the 


department until has made complete round, 
may vary that talk suit the individual em- 
ployee. Similar contacts are made other sub- 
jects such the Suggestion Plan, Savings Bond 


program, control, good house- 


keeping, etc. This important part, course, 
every responsibility. 

Fourth, have significant number people, 
generally top supervisory positions, who re- 


spond the demand for speakers representing 


the Corporation. These requests come from PTA 
groups, civic associations, high schools, colleges, 
universities, societies and other business groups. 
Many the men who speak for will seek pro- 


fessional coaching or, more frequently, obtain 


constructive criticism from associates practice 
runs “dress rehearsals.” 
Finally, have the Dale Carnegie Course 


Effective Leadership. Since 1949, over 14,300 
executives, supervisors and key salaried personnel 


have enrolled this voluntary program. The 
course, conducted the employee’s own time 


and pays his own tuition. some plants 


high per cent the supervisors have 


ed. Originally, classes were limited mem- 
bers supervision but some time ago the course 
was opened non-supervisory salaried personnel 
well. 


all these programs, are primarily con- 
cerned with helping people to: 
(1) Overcome their fear speaking before 


group; 

(2) Develop improved techniques expres- 
sion from human relations standpoint; 

(3) Improve their ability think their 
feet when speaking impromptu one 
one thousand; 

(4) Collect their thoughts and ideas they 


may prepare advance for more ef- 
fective, easy understand expression; 
(5) Recognize that Corporation are 
judged great extent the people 


who represent us; 


(6) Become more active and vocal citizens 
who will not hestitate express them- 
selves the civic, social, fraternal 


religious groups which they belong. 
You will interested know that all Engi- 


neering and Business Administration students 
General Motors Institute are required take 
least six hours speech. Some take additional 


courses electives. addition, number short 


courses are offered special groups foremen, 


salesmen, production specialists, etc. Many 
these concentrated programs also provide for 
limited speech training. 


One the basic reasons are interested 
speech training our recognition that every 


supervisor teacher greater lesser degree. 


From the time interviews prospective em- 
ployee, through the orientation phase early em- 
ployment, through regular assignment and pos- 
sible promotion, supervisor continually called 
upon explain, describe, reprimand, inform, in- 
struct, review and discuss myriad subjects 
with each person his department. Every time 
promotion occurs has least part the job 


all over again. any plant involved with 
model changes, new methods tools, adjustments 
production schedules expansion programs, 
someone has lot talking. The more 


effectively such contacts are handled, the greater 


our efficiency and the happier our people will be. 
are, therefore, acutely conscious the im- 
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portance effective speech contributor 


such things low turnover and uninterrupted 
production—in short, good employee relations. 
vs. SPLIT PERSONALITIES 
Now, you may well ask, “But what has all this 


got with speech training know it?” Let 


answer this way. perfectly frank, 
concerned over split infinitives 
are over split personalities. dangling participle 
not likely cause much trouble, but dang- 


ling grievance can serious matter. few 


here and there likely slow the pro- 
duction Chevrolets appreciably but ignoring the 
pronoun “we” can put supervisor—or whole 


plant out business hurry. 


all seem agree that speech major 
factor communication, that good communication 
essential good industrial relations and that 
are have good two-way communication, 


non-supervisory employees must also able 


express themselves capably. believe agree, 
too, that the need for more skillful trained em- 
ployees increases technology advances. Now 
told there are more television sets the Unit- 


States than bathtubs. Assuming they are used 


(the television sets, that is) and believe that’s 
pretty safe assumption, the art conversation 
must necessity taking terrible beating. 


Yet, one the most important requirements for 


the young man entering the business world today 
the ability sell himself individual the 
employer and then the people with whom will 
associating his daily work. His ability 
express himself (or lack it) will play major 


role determining how well accepted his 


fellow employees and becomes significant factor 
shaping his progress. 


Perhaps point best made asking few 
questions: 


(1) Why aren’t all college students required 
take speech training? 
(2) possible some today’s freshmen 


and sophomores who making the 


grade might able continue their 
abilities express themselves effectively 
were enhanced required speech train- 
ing their Freshman and Sophomore 
years? 


(3) Wouldn’t more emphasis artful con- 


versation, debate and good conference 
techniques our schools higher 
learning help combat the ill effects 


passive entertainment? 


(4) Can someone explain why thousands 


teachers are graduated yearly without 
ever being exposed single course 
public speaking, debate, conference 
leadership, dramatics? 

all adds this, see it: You and your 
associates have been doing good job. The effects 
your efforts are being felt more ways than 
you probably realize. But percentagewise, how 
stand? 


believe are faced with tremendous chal- 
lenge—with almost unlimited opportunity for all 
us. Thousands students enroll colleges 


each year prepare themselves 


for place society and the business world. Are 


meeting this challenge significant percent- 
age these future leaders our country, our 
businesses, our educational institutions, and our 


society are not skilled effective expression? 


Two thousand years ago St. Paul exhorted 
“speak well thy neighbor.” Before this pos- 


sible our obligation teach every one 
“speak well.” 


Gral Communications Industry 


Richard Diller 


HIS EVOLUTION social creature has 
been faced with the problems which develop 


with the increasing size the unit social co- 
operation. From the first time man found neces- 


sary join with another activity, was faced 
With the necessity communicating ideas. 


the first guttural grunts our antedelu- 
vian ancestors the polished parlance our 


modern day orators, our efforts have been aimed 


one goal: increased cooperation through better 
communication and understanding. This has not 
been altogether simple effective evolution. 


Oral communication became necessity our 


earliest and simplest social groups, for the crude 
gestures crude drawings these early persons 
were far from adequate. Speech and language thus 
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came into existance aid further express 
thought and clarify meaning. How strange then, 
this modern day, with our elaborate and enlarg- 
vocabulary and with our many miraculous 
means communication, that are still con- 
cerned with the problem making our oral 
communications more effective. 

Since great part man’s waking hours are 
working hours, may well confine our thoughts 
the communications his work situation. 


Loss CONTACT THE JOB 

With the evolution Industry from the small 
craftsman shop the sprawling colossus the 
present day, many changes came about. The one 
which shall most concern the loss 
contact with other members the organization 
which developed because the vastness many 
industries and because the physical and or- 
ganizational layout. Men top authority and 
responsibility were removed from the scene the 
productive activity. Little chance for personal con- 
tact with groups workers developed. Communi- 
cation became more and more matter di- 
rective bulletin. With this loss contact came 
unrest and misunderstanding. 

quite apparent that personal contact the 
type which formerly existed the small shop 
not possible with the complex structure industry 
today. Much thought and effort should given 
see that the oral communication system through 
delegation kept vital, sincere and effective. 
Nothing can more frustrating than 
worker plant and uncertain not com- 
pletely ignorant policy procedure. Wise 
management will recognize the workers’ need and 
right know the what, where, when, and why 
plant operation. 

Management today bringing its workers 
much information possible, currently 
possible and the most effective way. Oral com- 
munication situations seem the most effective 
ones for reasons which will discussed more 
completely. 

TALK, the type TALK, the amount TALK, 
and the atmosphere for such TALK the actual 
plant situation utmost importance. can act 
the very life blood industrial communica- 
tions system. believe that 90% the problems 
between workers and management can traced 
directly some fault the communications sys- 
tem. The most vital and most important all 
types devices oral. Let consider few 


typical situations where oral communications 
break down: 


COMMUNICATION 
Poor Interpersonal Relationships. 

certain situations, because top man- 
agement philosophy because the in- 
security some lower level supervisor, 
atmosphere impersonality develops. In- 
dividuals are called the office for oral 
communication only when there 
“dressing down.” Seldom there any 
between these levels unless there something 
wrong. 

some cases, members supervision 
passing through department will seldom 
speak, not even greet personnel. Wise man- 
agement will speak subordinates whenever 
opporunity develops; fact, they will 
perhaps plan make such opportunities 
occur. Such simple devices gestures are 
potent factors the development and main- 
tenance good human relations. 


Incomplete Communication. 


many plants there system weekly 
meetings department heads for the purpose 
planning procedure. Many interesting facts 
are presented such meetings. Following 
the meeting, department heads usually return 
their units and call together supervisory 
personnel discuss with them 
which deal with their situation. Supervisors 
turn return the productive area and com- 
municate pertinent information the work- 


ers. 
The above desirable procedure and 


practiced many places. Unfortunately not 
always done. Communications terminate 
many times the top staff meeting. Depart- 
ment heads either because lack interest 
because poor attitude not 


cate with their personnel. Supervisory person- 
nel often learn the actions and decisions 
management only tuning the 


workers “grape-vine.” 
There can excuse for such practice. 


Top management should see that prop- 
line and practice oral communication 


developed and maintained. 
Improper Meeting Techniques. 


Industry happily increasing the 
quency group meetings for the purpose 
instructing informing its workers. There 
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are, however, certain conditions which can 
improved. have seen the following occur 
and therefore would strongly 
avoidance other situations. 


Too Large Group. 


Good audience contact best assured 
limiting the size the group. have seen 
meetings industry held rooms jammed 
with far, far too many people. Many must 
stand and are uncomfortable and restless dur- 
ing the progress the meeting. Such group 
because its size, limits the speaker his 
ability have good audience contact. 
would far better were meet with 
several groups limited size and repeat his 
message than make one ineffective presen- 
tation the large group. 

With the smaller group assured the 
possibility studying the reactions in- 
dividuals within the group. also able 
provide the opportunity for two-way com- 
munications the topic. 


Inappropriate Group Make-Up. 


Situations where the speaker discusses 
things which concern only part the group 
and the rest must remain restless, inattentive 
and bored should avoided. Management 
should see that meetings are structured 
that only persons concerned 
ested are brought together discuss items 
importance. 


One-Way Communications. 


This mind perhaps the biggest 
error made Industrial situations. Too many 
individuals are conditioned one-way flow 
words. Too often find that the philo- 
sophy telling dominant. Groups are ex- 
posed the thoughts and dictates one 
man. This has been true past 
years. more recent years, heartening 
see the growth the philosophy and prac- 
tice group participation. Oral Communica- 
tions cannot effective there op- 
portunity for the individual answer back 
and express his ideas question the 
meaning the statements made the 

having free flow oral communica- 
tion, the leader able not only express his 
thoughts the subject but check the 
effectiveness his expression. able 
see whether not has made himself clear; 
whether his facts have been absorbed and 


whether the participating group has truly 
understood all the aspects his presenta- 
tion. the same time, finds very rich 
opporunity for gathering the suggestions 
his fellow workers the subject the dis- 
cussion. 

Faults the Speakers. 

Assuming that all provisions have been made 
ensure the proper structuring meeting and 
make certain that those attending are interested 
and given chance participate, there are still 
some areas which the speaker group leader 
can improve. 


Colorless presentation. 

Far too many speakers are concerned with 
the dry, technical presentation facts and 
make very little effort dress the presen- 
tation capture the interest the 
audience and maintain throughout the 
meeting. speaker realizes 
makes wise investment using devices 
vitalize his presentation. 

speech. 

florid speech, refer the use color- 
expression and showy words. This 
generally device used insecure per- 
son dress what feels may in- 
effective talk. generally more concerned 
with impressing the audience with himself 
and his vocabulary than with putting 
across his message. course, there are in- 
dividuals with whom this type vocabulary 
natural and therefore can effective. Un- 
less terms, expressions and techniques can 
used with facility, they should avoided. 

Poor projection and poor enunciation. 

How often have seen man deliver 
address group and poorly prepared 
unconcerned about his delivery 
kill all possible interest the audience and 
effect his message. His words are formed 
poorly and fail carry intelligible past 
the third row listeners. Words should 
developed shape, mold 
thought. They are capsules mental effort 
and must projected toward the target 
order effective. this not done, 
they are like many blank shells “duds” 
which make feeble sputter and sizzle out 
before they are really formed. Speakers must 
remember, always, that the man the last 
row any group has the right hear every 
word and have its effect register with him 
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just comfortably and just forcefully 
does the person occupying the seat the 
front row. 


Use “Gobble-de-Gook” 


There tendency among many speakers 
industry use over-technical expressions 
which can register with but few the 
listening group. Such speakers also have 
tendency use certain hackneyed figures 
speech which are supposed clever, but 
which say nothing and cause very little effect 
other than monotony the listening group. 
all means, the effective speaker plant 
situations well all others, will see 
that his words are simple and sincere and 
that they express clear concise manner 
the thoughts which trying communi- 


cate. 


Chameleon technique. 

believe any speaker will ineffective 
not completely sincere. cannot mere- 
mouth expressions when his actions the 
plant speak more eloquently his true nat- 


ure. any industrial situation 
dividuals are continually observing the habits 
and actions others, would extremely 
unwise for one attempt orally present 


philosophy which very evidently does not 
believe practice. 
Approach and attitude communicator. 
said that actions speak louder than 
words and certainly this true the work 


The argument law case before appellate 
court, which may consist anywhere from three 


nine judges, presents problem distinct from 
that involved the trial case. The factors 
which influence group judges differ material- 
from those affecting jury laymen even 
single judge sitting the trier the facts. 
understanding the problems peculiar ap- 


pellate arguments prerequisite rendering 
such arguments effective. 
The argument any case must necessity vary 


with the particular facts. But experience indicates 
that there are certain features basic almost all 
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The Oral Argument Appeal 


Seymour Quel 


environment. have seen the attitude, the 
very carriage and bearing member 
supervision, detract from his effectiveness 
giving orders and having orders 
Certain members management occasionally 
assume over-authoritative tone manner 
addressing subordinates. This immediately 
impresses the worker his subordination, 
and limits the effectiveness the communica- 


tion. 

summary should like make certain re- 
commendations those who would strive im- 
prove oral communications 
situation. 


Know what you are going say. 

Believe what you are say. 

Plan for your part the presentation. 

Choose proper method for most effective 


discussion. 
Control the group size. 
Schedule proper time and place. 
thoughtful others, their interests, their 


understanding, their capacity and_ their 


time. 

Vitalize your presentation. Pour interest and 
vitality into your words. 

10. Remember anyone can speak effectively 


devotes time and effort it. 


others give time and effort listen and 
consider your ideas, they deserve expect 
presentation which will systematic, forceful 


and interesting. 


appellate arguments which safe ven- 
ture few generalities. 


administrative body. based upon 
record the proceedings the court below. The 
trial lawyer has the opportunity decide what 
facts will attempt prove. The appellate ad- 


vocate has such choice—the decision has been 
made for him the court below and his argu- 
ment, far relates the facts, confined 


the record. 
appeal consists two main parts, 
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THE ORAL ARGUMENT APPEAL 


written brief and the oral argument. the lat- 
ter with which are concerned. this country 
the time the argument appeals generally 
limited and the maximum limit usually one 
hour. practice, most oral arguments not ex- 
tend beyond twenty thirty minutes. Contrast 
this with the trial case which may take weeks 
even months! 


This time limitation the argument appeals 


necessitated the vast volume litigation and 
the comparatively limited number appellate 
courts. The limitation time does not prevail 
England where the number appeals much 


less and the argument appeal frequently 


lasts for days. But, whatever its cause may be, 
the time limitation upon oral argument 
makes extremely important that the salient 


features the case compressed within 
allotted time. 


The brief the written exposition the case 
and its very nature more deliberate and 
more reasoned exposition than the oral argument. 


But good oral argument requires careful pre- 


paration its own. Counsel cannot speak with- 
out such preparation make the most 
his opportunity. 

THE ARGUMENT 


The brief usually filed before the oral argu- 


ment. However, counsel cannot assume that the 


court has read and digested the brief prior the 
argument. Frequently, time does not permit that 
done and some appellate judges, fact, 


make practice not read the brief prior 
the argument that they may have precon- 
ceived judgment the merits. Accordingly. 
counsel for the appellant, who always argues first, 
should commence his argument stating the 


nature the case, its prior history, and the issue 


issues before the appellate court. This opening 
statement the issues the part 
counsel probably the single most important 
feature his argument. For without the court 


delayed its understanding the case and 


indeed may never grasp the point during argu- 
ment. The statement, “The question presented 
this case is. .”, the clearest way commence 


any argument for the appellant. After stating the 
counsel may then state the facts 


what believes the applicable rules 
aw. 


oral argument serves little purpose 
merely parrots the brief, because sooner later 
the judges will read it. oral argument shouid 


emphasize and, possible, dramatize the salient 
features support counsel’s position. oral 
argument, unlike brief, affords opportunity 
for variation the line attack, counsel 
arguing point and senses that does not meet 
with the approval the court, can either make 
the same argument different fashion shift 


another argument. This reaction counsel’s 


part may caused the trend questions from 


the bench, failure arouse interest, facial grim- 
aces even shaking the head negative 
fashion members the court. 


Another type shifting oral argument may 
required the attorney for the respondent 


who addresses the court after the appellant has 
concluded his argument. the appellant con- 
cludes with strong point which seems arouse 


the interest the court and predispose his 
favor, the respondent should immediately counter- 
act that point regardless the prearranged order 
and content his argument. 

THE THE CASE 


Counsel should get the crux the case 


early his argument. should not become in- 
volved particular phase the argument 
lose perspective the main question the case 
and spend unconscionable amount time 


tangential matters. short, should able 


all times see the forest despite the trees. 
The practice directing questions counsel 
from the bench varies different courts. the 


United States Supreme Court very great many 


questions are asked upon almost every oral argu- 


ment and frequently the argument running 
colloquy between counsel and the several judges. 
some appellate courts, questions are rarely 


asked. attorney should always welcome the 
asking questions because indicates inter- 


est upon the part the court and the line 
thought its members which may neces- 
sary for him attempt change. Questions 


should answered when Counsel should 
not make the mistake stating coming 
that later.” may antagonize the court 


counsel may forget answer. 
generally undesirable read quotations 


from cases since destroys the effectiveness 


oral argument. The monotony reading always 
detracts from oral argument. When necessary, 
should done the most limited possible ex- 
tent. 

For similar reasons undesirable read 


oral argument verbatim from written notes. 
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Such procedure bound deaden interest 
the part the court. However, counsel may have, 
and generally should have, notes outlines in- 


dicating the general course argument, which 


may checked see that essential details 
EPARTMENT have been omitted and which may also serve 
restore trend thought broken questions 


The good oral argument requires clarity ex- 


pression and should take into account voice 
modulations. essential speak loudly enough 


ATIC heard all members the court. Obvious- 
ly, nothing more fatal oral argument than 


the inability the court hear what 


the other hand, the entire argument should not 
delivered such loud tone leave room 
for emphasis the more important points. 


alities, slang, language the street, and too broad 
Speech Correction and humor should avoided. However much the 
Radio usually bad practice for counsel make any 
Speech Education ays along that line. 
Counsel should sit down when has said all 
and 
has say even though may not have used 
all the time allotted. purpose served 


repeating arguments already made. this note 
we, too, shall close lest, having stated admirable 
precept, open ourselves the charge wil- 
ful violation. 


— 
Council 


Speakers 
Speech and Hearing Clinic 
University Theatre 


Radio Workshop 
Cardinal Newman Preaching 


preach till know whom are address. 
marksman aims the target and its bull’s- 
eye, and nothing else, the preacher must 


have definite point before him, which has 
hit. Nothing fatal the effect the sermon 


the habit preaching three four sub- 
jects once. Let the preacher aim imprinting 
the heart what will never leave it, and this 


cannot unless employs himself some 


definite subject. Let him place distinct categori- 


cal proposition before him, such can write 
down form words, guide and 
preparation it, and aim all says bring 


out, and nothing The Idea 
University. 
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Today’s Speech Books Review 


Arthur Eisenstadt 


the familiar query, the 


proper answer, least the field speech books 
is, “Quite bit.” nearly every branch the 
communication field, new publications have made 
their appearance. Public speaking, for example, 
finds old friend new dress: the second edi- 


tion Oral Communication Bryant and Wal- 
lace. extensively revised, expands the visual 
aid treatment into full chapter, and gives new 
presentation language, group discussion, and 
parliamentary procedure. Selected speeches ap- 


pear appendix and the Winans—Woolbert 
rationale make sound and useful text. Also 
designed for college and adult audiences White 
and Henderlider’s Practical Public Speaking. This 
work presented four main sections, Develop- 


ing the Proper Attitudes, Preparing the Speech, 
Delivering the Speech, and Adapting Basic Tech- 
niques Various Speech Situations. Like the pre- 
ceding text, the authors present material their 


first chapter which will enable the beginner 


give speeches before mastering the later portions 
the book. The treatment gathering and or- 
ganizing material unusually good, that 
support techniques. Regrettably, visual aids are 


given rather brief mention, and parliamentary pro- 


cedure not included. concise, specific 
approach the speech situation brisk, readable 
fashion, Practical Public Speaking does most 
commendable job. 


somewhat more specialized vein are two 
collections Americana; one titled Pioneer Wo- 
men Orators Lillian the other 
American Speeches, Parrish and Hochmuth. 


Dr. O'Connor sub-titles her work, “Rhetoric the 
Ante-Bellum Reform Movement,” and covers some 


twenty-seven women orators who were active 
from 1828 1861. The historical background, 
character, and circumstances the speakers are 


given, followed rhetorical analysis which 
uses the criteria Aristotle, Blair, Whately, 
Campbell, and Adams. Less critical and valuative 


method the Parrish and Hochmuth volume, 
which furnishes introductory essay rhetori- 


cal criticism and model analysis one address, 
thus leaving the teacher free assign critical 


work other speeches. Included are Jonathan 
Edwards, Patrick Henry, Wendell Phillips, Carl 


Schurz, Henry Grady, and both Theodore and 
Franklin Roosevelt. brief and 


historical sketch precedes each 
Two other compendia have been put forth 
additions the Reference Shelf Series. One 


Africa: The Racial Issue, edited MacLean; 


the other, Freedom and Loyalty Our Colleges, 
edited Summers. Much material in- 
terest discussion and debate groups presented 
condensed, readily available form. 


Debate enriched the appearance 


Argumentation and Debate, sponsored Tau 
Kappa Alpha, the national honorary debate frat- 
ernity, and ably edited David Potter. com- 


prehensive and authoritative fashion, preparing 


and strengthening the case, delivery, forms dis- 
cussion and debate, problems directing debate, 
the brief, and parliamentary law are discussed and 
exemplified. Sample debates and specimen refuta- 
tions are included, appendix the history 


the debate fraternity. sum, very worthwhile 
text admirably broad scope. 


Further attesting the recent growth inter- 
est group discussion the new Book Parlia- 


mentary Procedure, Bridge. The author 


builds two very laudable premises: that “There 
need, not new code practice, but 


better understanding the present .”, 
and that the subject should approached 


the point view the beginner, the 


laymen the seats. Besides the usual tables 
and explanations, very helpful chapters minu- 
tes, committees, conventions, and model business 
meetings are included, making the book suitable 
for either text manual use. 

somewhat disparate pair recent publica- 
tions has common, vital foundation: the belief 


that man’s knowledge and use his own symbols 
communication inadequate. One book treat- 


ing this inadequacy the college edition 


New World Dictionary, which contains 
over one hundred-forty thousand words. in- 
cludes such newcomers, language-wise, cyber- 
netics, wet-back, be-bop, and nuclear physics, and 


incorporates places, people, foreign expressions 


and abbreviations all under one alphabetical list- 
ing. Too, contains edifying essay the de- 
velopment American English from the British 
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stock, and gives pronunciation key which uses 
both diacritical markings and the International 
Phonetic Alphabet equivalent. The second, more 
personalized treatment man’s use language 
Stuart Chase’s Power Words. Here are 
brought together some the findings linguis- 
tics, psychology, group dynamics, brain physio- 
logy, and cybernetics. engagingly conversa- 
tional style, Chase juxtaposes some seemingly 
strange semantic bedfellows and shows that with 


proper mutual understanding, frictions may turn 
out both groundless and avoidable. His pur- 
pose, writes, .is not attempt remake 


good, human talk; argument for some- 


what greater portion talk devoted human 
survival.” More power such talk! 

explanation why language can 
confusing may part found the more basic 
study language and word units, such concern 


the phonetician. Those beginning such study 
will find the new Introduction General Ameri- 
can Phonetics, Van Riper and Smith, excel- 
lent point entry into the subject. The preface 


gives short historical review language de- 


velopment followed simple, lucid explanation 
the phonetic alphabet symbols and regional 
variations. abundance self-checking and 


testing exercises lighten the burden, and 


addition make possible study without con- 
stant supervision. 

Radio and Television, Phillips, Grogan, and 
Ryan. Interestingly enough, this text gives equal 
space each medium, and remarks “the con- 
tinued importance radio” well the fact that 
films for television will comprise “over half the 
programming coming years.” effect, the signs 
point more and more happy co-existence 


radio, cinema, and television, rather than the 
destructive struggle for survival frequently pre- 
dicted earlier. Chapters equipment, personnel, 


programming, writing, producing, educational 
television burgeoning field), and audience 


measurement are included, are several scripts, 
glossary, and—wisely—a copy the AFTRA 
Code Fair Practice. The authors creditably re- 


flect their considerable educational 
experience this well-rounded, down-to-earth 
presentation. 

“Subjects that reach deep into the heart the 
home—women believe women” the keynote 


Ellen Pennell’s Women TV. her loose-leaf 
type manual, the problems the educator, the 
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student, the interviewer, the round-table 
and the home economics demonstrator are con- 
sidered detail. Discussions, charts, photographs, 
and sample scripts all contribute better under- 


standing the many challenging opportunities 


now offers. Miss Pennell observes, “From floor 
director stage manager, television seeking 
skilled women” then proceeds very crisply offer 
just such skills. helpful work help-needed 


subject. 

The field drama newly possession two 
publications, both high calibre. Box, Pit and 
Gallery, Lynch, gives rather intensive 
coverage the mid-eighteenth century English 
theatre, from 1737 1777. Close attention given 
the non-Shakespearean plays and the Shakes- 


pearean revival which then flourished. Closet 
drama and the conditions for both professional 


and amateur theatricals are described rich de- 


tail. Some the figures discussed—Garrick, 
Moody, Cibber, Peg Woffington, and Kitty 
coupled with the wealth intimate 
furnished the author, evoke almost nostalgic 
images Drury Lane and Covent Garden, 


vividly are they depicted. broader plane, less 
scholarly but less informative, Introduc- 
tion the Theatre, Whiting. The mani- 
fold aspects the theatre are touched upon, from 


historical review vocational possibilities, from 


Sophocles Shaw, from the playwright the 
painter flats. effect, the work the artist, 
the technician, and the professional are here given 
affectionate and understanding treatment. 


though written primarily for college appreciation 


orientation course drama, its deft writing and 
outstanding illustrations should recommend 
much wider and equally appreciative audience. 


Such Introduction truly deserves the response, 


“Pleased meet you.” 


Last this discussion new books comes 
pair which, the opinion this reviewer, add 
the stature the speech profession. One The 


Teacher Speaks, Fessenden, Johnson and 
son, which postulates, .all aspects speaking 
situation becomes important factors effective- 


ness—manner, mood, attitude, purpose, diction, 
articulation, and forth.” Speech and personality, 


communication problems, classroom speech 


ties, self-analysis, and speech society are 
plained simple, concrete terminology. The 
ond this professional pair Speech the Ele- 
mentary School, authored Mardel Its 
three-fold purpose is: promote better commun 
cation the classroom, describe the speaking 
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activities which make the language arts pro- 
gram, and point the classroom teacher’s role 
improving her children’s speech. All three have 
been admirably accomplished, with wealth 


helpful illustration which vivifies the expository 
material. Dr. Ogilvie’s view, the entire spec- 
trum speech activities should brought into 
direct use, including puppetry, dramatics, choral 


reading, talks, discussions, assemblies, and oral 


reading. lengthy table speech aims and acti- 
vities appropriate for each grade elementary 
school, and selected list visual aids and their 
sources close this highly useful work. 


Such are the spring and summer products 
the bookmen. Speech teachers, personnel heads, 
leaders training programs, and communicators 
varied walks life can all find here aids 
pleasure and improvement. Our next issue will 


have more visual aids those in- 
terested speech, more the newer and better 
books the field, and special treatment 
adult education effective speaking. 
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The Conference Geneva was sobering and 


saddening demonstration that the free world has 
not yet found means checking the onward 
progress Communist imperialism. spirit akin 
that the cynic whose motto was, “If you 
lick ‘em, join some are advocating “peaceful 
co-existence.” Others, aping the crowds the 
old western cow towns, who scurried for cover 
when gun fight was brewing, are seeking safety 
“neutralism.” Still others are for reducing ex- 
penditures and cutting taxes, apparently the 
theory that when the world trouble time 
for jeopardize our own prosperity. Mean- 
time, while the Allied leaders Geneva negoti- 
ated yet one more “last territorial concession” 
the aggressors, our public attention home was 
intrigued away from global issues monster 
television spectacle Washington, which was 
presumably based the theory that the real 
peril confronting not Soviet imperialism but 
internal treason. 

Our nation, have been told, has been govern- 
twenty years the speaker, 
growing bolder, extended the period include 
also the past two. another speech delivered 
Hartford, Conn., last December man who 
has won high honors from his countrymen, the 
following shocking paragraph occurred: 

“Remember that the words Truman and Demo- 
crat mean bungling our country into war and the 
lack courage the capacity either win the 
war win truce. .Whenever anybody 
mentions the words Truman and Democrat you, 
for the rest your lives remember that these 
words are synonymous with Americans dying, 
thousands miles from home, because they did 
not have the ammuniton defend themselves.” 

Politics has never been gentle business, and 
students the history rhetoric have trouble 
finding examples shameful abuse emanating 
from wide variety sources. Certainly, histori- 
cally, there has been monopoly upon demagogy 
any one party America. Coincidentally, 
but perhaps fortunately, the two demagogues dis- 
cussed this issue emanate from the two major 
parties. Partisan politics far from being the 
question when comes time invite our people 
rally around the standard speech that de- 
serves kept free. 

the hope perhaps deterring others who 
may tempted try their own tongues the 
theme treason between now and the November 
elections, present here notorious example 
demagogy, delivered Robert Ingersoll 


EDITORIAL: Time For Sober Thought 


Indianapolis during the campaign 


“Every State that seceded fro the Union was 


Democratic State. Every ordinance Secession 
that was drawn was drawn Democrat. Every 
man that endeavored tear the old flag from 


the heaven enriches was Democrat. Every 


man that shot down Union soldiers was Demo- 
crat. .The man that assassinated Abraham 
Lincoln was Democrat. Every man that raised 
Democrat. Every man that clutched from shrinking 
shuddering, crouching mothers babies from their 
breasts and sold them into slavery was Demo- 
.Every man that tried spread smallpox 
and yellow fever the North. .was Demo- 
crat. Soldiers, every scar you have your 
bodies was given you Democrat. 

quite possible that the political hustings 
this fall will resound with furious fustian low 
ethics not high eloquence this paragraph 
from the zealous Mr. Ingersoll. may sure 
that such tirades will much alienate many 
thoughtful people from the whole idea actual- 
propagating increased skill the arts speech. 
Perhaps now, while the campaign still low 
gear, good time restate least part our 
professional credo. 

All speech training designed aid individuals 
some way toward better understanding 
themselves and their fellows and help create 
common bonds healthful agreement. 

Whether our work public speaking, 
group discussion, oral interpretation, the 
mass media, speech therapy, theatre, our 
fundamental philosophy the very stuff which 
democracy consists. 

Demagogy may for time 
voices and arouse mob spirit. But long con- 
trary views may heard, the basic corrective 
always close hand. Excitement wears thin and 
reason may again heard. 

The excesses political demagogy are never 
reason for less democracy, but always for 
never reason for attacking training skill 
speech, but always reason for helping more and 
more people attain the benefits such skill. 
When the enemy strong time for the peo- 
ple weak. requires prophet forsee 
that troubled and dangerous times lie ahead. Our 
part propagating the abilities free men and 
women speak forth effectively inconsider- 
able service the defense freedom. should 
press our chosen task with confidence and 
pride. 
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Among Our Authors 


Robert West, Ph.D., Head the Speech Clinic 


Brooklyn College, has long been known one 
the most distinguished members the speech 
profession. His “S-Bomb” reiterates very simply 
philosophy which has guided him his years 
leadership speech therapy. 


The problems the demagogue America 
having become acute, two studies are presented 
Dr. Barnet Baskerville and Dr. Ernest Bor- 


mann, the speech departments, respectively, 


the University Washington and Eastern Illinois 
State Teachers College. These articles will un- 
doubtedly receive great deal thoughtful 
consideration. 


Dr. Otis Walter, head the speech depart- 
ment the University Houston, presents 
thoughtful, informed and helpful study depth 
the problem most dreaded inexperienced 
speakers—stage fright. Dr. Walter doesn’t promise 
cure it, but does present methods which 
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should brought under control. 


From West Virginia University, Martin Cob- 
sends good-natured but deeply-felt plea for 
the maintenance artistic integrity the theatre, 


The importance and uses speech industry 


are detailed Fred Canaday, the General 
Motors Personnel and Employee Relations De- 


partment, and Richard Diller, the Man- 
agement Training Department the Pennsylvania 
State University Extension Services. 

For our excursion into the speech problems 
lawyers, have article Samuel Quel, 
Harvard Law School. graduate, who active 
member the Bar Association and has 
served Chairman the Committee the 
the committee International Law and State 
Legislation. Currently Assistant Corporation 
Counsel for the City New York. 
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have found the Dictionary invariably instructive, full, and extremely easy use. The definitions 
are not only terse and clear but also elegant pleasure read, sharp contrast with the clumsiness 
certain recent lexicographers. .In short, this the desk-size dictionary have been waiting 
for.” JACQUES BARZUN, Department History, Columbia University. 


New World Dictionary 
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WEBSTER’S NEW WORLD DICTIONARY the American Language, 
being placed the approved list colleges and universi- 
ties all over the country including Harvard University, Yale University, The 
University Chicago, Purdue University, The University Notre Dame, 
New York University and dozens others. Compare and you will immediate- 
see meets more requirements than any other college dictionary ever before 
published. contains more entries (142,000). .more pages (1,760). .more 
detailed etymologies. descriptive synonyms. .more examples usage 

scientific, business, social terms. .more idioms, slang, colloquialisms 
.more pictures (1,220 illustrating more than 3,100 terms). 
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